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This is Luther Hardin, Searcy, Arkansas 
vo-age teacher, who is president of the 
National Vocational Agriculture Teachers 
Association. Congratulations, Luther! 


Why don’t farmers “farm as well 
as they know how?” Read “Are there 
Better Ways” on page 22. 


How to sell ideas to the farmers you 
serve is the topic of an exclusive BFM 
feature on page 18 of this issue. 

It applies selling methods to your work. 
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Do you have ail the slide film teaching kits 
shown above? They’re yours for the asking, 
yours to keep. Each deals with an important 
phase of livestock or poultry management. 
Each is so prepared that it fits right into your 
own teaching program, gives up-to-date in- 
formation that isn’t yet included in most exist- 
ing texts. You’ll like the handy way these kits 
are put together, too. Order the ones you don’t 
yet have for use next semester. 





Chas. Pfizer & Co., Inc., Brooklyn 6, N. Y. 





World’s largest producer of antibiotics 








FREE SLIDE FILMS) 


Permanent 4 
Film Library 
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Chas. Pfizer & Co., Inc. 
Agricultural Film Service 
Dept. B-109 

630 Flushing Avenue 
Brooklyn 6, New York 


Please send me the following 
complete teaching kits: 


Name 
School 
Address hie 


City 


Also available 


loan prints of 12-min- 
ute color-sound films 
(movies) on ‘‘Increas- 
ed Income from Hogs’’ 
and “Higher Poultry 
Profits.” 


i] 


USE THIS COUPON TO ORDER 


Life Cycle Feeding of Swine 

High Level Feeds 

Livestock Judging 

CRD 

How to Wean More Pigs 

Profitable Beef Production 

More Profit From Layers 
_Zone State st 


Please check the kind of work you are doing: 


| Vo-Ag Teacher 0) 
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County Agent Club Leader 





WHEEL-TRACK PLANTER AND WEED KILLER CUTS HIS COSTS 


C. F. Boon, of Lowpoint, Illinois, saves time and money — plowing, planting and spraying, one cultivation, and 
with this combination seeder and weed-killer setup. He harvesting. He plants both corn and soybeans with the 
built a special axle extension to place the tractor’s front equipment. 

wheels 120 inches apart. The rear wheels are 40 inches Texaco District Sales Manager B. G. Ansorge (left) is 
apart. His four-row planter places the seed in the wheel talking to Mr. Boon about Advanced Custom-Made Havo- 
tracks. Only the tracks provide a firm seedbed. This dis- line Motor Oil. Mr. Boon agrees that Havoline is best. Its 
courages weeds growing between rows. The rows themselves tough film wear-proofs engines for longer life, and it cleans 
are sprayed with a weedicide carried in tanks on the tractor. as it lubricates. Farmers everywhere know that it pays to 

Mr. Boon has cut his field operations to four per crop jarm with Texaco products. 


— 
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Progressive farmers like A. C. Hag- 
gard (on tractor) and his son Tony 
(right) of Phil, Kentucky, want 
only the best anti-freeze. They have 
found that Texaco PT Anti-Freeze 
Safe-T checks the engine’s cooling 
system 8 ways. Against freeze-ups, 
foam, boil-away and evaporation, 
rust and corrosion, hose rot and 
sludge deposits. Mr. Haggard gets 
top quality Texaco products and 
neighborly, on-time deliveries from 





He relies on Texaco PT Anti-Freeze 


L. T. Wheat, manager of the J. 
Heber Lewis Oil Co.. Campbells 
ville, Kentucky. 





BUY THE BEST...BUY TEXACO 


TUNE IN: TEXACO HUNTLEY-BRINKLEY REPORT, MONDAY THRU FRIDAY, ! 
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This extension phone is helping put Thanksgiving turkeys on 8500 tables 


Several years ago W. H. “Hick” 
Shoults of Marshall, Texas, built a 
dressing plant on his farm and started 
selling his turkeys ready for the table. 


As business improved, the house 
telephone rang more and more often. 
Customers calling—often long dis- 
tance. Many a day Mrs. Shoults made 
the 130-yard round trip to the dress- 
ing plant a dozen times or more to call 
Hick to the phone. Then, it took 
another round trip to answer each call. 


So, Hick decided to let a telephone 
line do the running. He had an 


BELL TELEPHONE SYSTEM 


extension phone with a loud-ringing 
bell installed in the plant. 


This year, during the rush season, 
over 100 calls a day will come and 
go on this extension phone. Hick 
Shoults has good reason to say, “For 
what it costs, this teleph ne returns 
us more than any farm tool we own.” 


Why not sit down and figure out 
how much time an outbuilding exten- 
sion can save on your place? A few 
minutes a day will pay its way. Then 
call your telephone business office. 
They'll be glad to help. 








Mrs. Shoults finds this kitchen extension 
telephone a big help the year around. Dur- 
ing the rush season, if the phone rings 
several times without being answered at 
the dressing plant, Mrs. Shoults takes the 
call right here. 








KEEPING UP 





IN AGRICULTURE 


@ The World’s Worst Stored Grain Pest 

@ Can Screwworms Really Be Eradicated? 
@ New Way to Test for Antibiotics in Milk 
@ Farm Assets Continue to Move Upward 


What's An Adequate Protein Level for Chickens? 


A 18 percent protein diet was comparable to higher pro- 
tein levels for egg production and feed efficiency in a 
Colorado test. In addition, hatchability, fertility, interior 
egg quality, egg weight, and shell thickness also indicated 
the 13 percent diet was adequate. 


Coming—A Boom in Melon Production 


Production of watermelons per acre may soon be doubled 
by planting the “bush” types, according to horticulturists 
at Texas A & M. They say twice as many plants can be 
grown on an acre. Production from tests on an 8 x 8 foot 
spacing was about double that of vines on 12 x 12 feet. 


Chemicals—New Ways to Weed Beets 


Field reports from the sugar beet country indicate a 
trend to elimination of hand labor. In fact, one Wyoming 
seed scientist has predicted that sugar beets will be a no- 
hand-labor crop by 1960. Figuring big in this revolution is 
a new weed killer, Endothal. One big sugar company is 
recommending this product specifically, and growers are 
enthusiastic about its use. 


New Slide Rule Helps Estimate Stubble Mulch 


A slide rule that shows the number and kinds of tillage 
operations that will leave sufficient amounts of grain 
stubble on the soil surface to control soil blowing has been 
developed by the SCS. 

The slide rule, when “set” at a figure representing the 
yield of grain stubble at harvest time (about 100 pounds 
of stubble per bushel of grain), automatically shows the 
approximate amount of stubble that will be left on the 
surface after each tillage operation with various kinds of 
implements. 


Minimum Tillage After Fall Plowing 


Scientists at the University of Minnesota say that wheel- 
track corn planting on fall-plowed fields yielded as well 
as where spring plowing is done. A test plot yielded 86 
bushels per acre when minimum tillage and wheel-track 
planting was used, compared to a yield of 81 bushels on 
conventionally prepared plots. 
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Farming is BIG Business! 


The value of farm assets continued to move upward 
during 1958 and reached a new peak of about 203 billion 
dollars on January 1, 1959. About half the total increase 
of nearly 17 billion dollars in farm asset values resulted 
from the rising value of farm real estate. Livestock on farms 
showed the greatest increase in value — about 4 billion 
dollars. Farm debts also increased during 1958 by about 
3 billion dollars. Gross farm income reached a record high 
of 39.4 billion dollars during 1958, while net income from 
agriculture reached 18.7 billion dollars, 16 percent over 
1957. 


Screwworm Outbreak in Florida 


Screwworms discovered infecting livestock on a farm in 
Highlands county, Florida, June 17, and a few flies caught 
earlier in traps elsewhere mean we still have a few flies 
despite a gigantic eradication effort. 

Final success of this advanced stage of eradication de- 
pends more than ever on southeastern livestock producers 
looking for and reporting infestations. 


The World’s Worst Stored Grain Pest 


The Khapra beetle — the world’s worst pest of stored 
grain — has recently been found in El Paso, Texas, and 
environs. If left unchecked, the pest might spread easily 
throughout the country. 

The insect is difficult to eradicate because it can lie 
dormant for years and can reproduce at a prodigious rate, 

In fumigating, the entire building is made airtight by 
covering with gas-tight tarpaulin, and methyl bromide gas 
is circulated into every crack as well as through the grain. 


New Way to Detect Antibiotics in Milk 


A rapid method of detecting antibiotics in cows’ milk 
has been perfected by a University of Nebraska scientist. 

The method involves mixing a green-turquoise dye with 
an antibiotic preparation and introducing it through the 
teat canal. The dye, along with the antibiotic, appears in 
milk, coloring it green. The color intensity of the dye in 
the milk is in direct relation to the antibiotic concentra- 
tion, The dye appears in the milk for approximately the 
same length of time as the antibiotic. 











®@ 
Philadelphia 1, Pa 





Injection 
BICILLIN FORTIFIED 


Benzathine penicillin G and procaine penicillin G, Wyeth 
Gives You These Advantages Against These Diseases 
¢ high, initial penicillin blood levels * pneumonia 
¢ prolonged penicillin blood levels foot te p : 
* actinomycosis (lumpy jaw) 
(5-6 days) aoe 
* shipping fever 
* both with only one injection * calf diphtheria 





To combat pneumonia and other serious acute infections, you want fast, 
effective, and economical treatment. INJECTION BICILLIN FORTIFIED 
fights serious infections by providing high, initial penicillin blood levels 
to promote spread of penicillin through the tissues and prolonged levels 
(5-6 days) to help recovery of the animal. 


But you get both fast and prolonged action with only one injection— 


saving you time and money. No wonder cattlemen call INJECTION 
BICILLIN FORTIFIED the modern way to fight serious cattle infections. 


AVAILABLE: 


INJECTION BICILLIN FortiFIED 300, vials of 10 and 50 cc., 150,000 units of BiciLLIN and 
150,000 units of procaine penicillin G per cc. 

INJECTION BICILLIN FortiFieD 600, TuBEx®, 300,000 units of BiciLLIn and 300,000 units 
of procaine penicillin G in a l-cc. TuBex sterile-needle unit. 


INJECTION BICILLIN ForTIFIED (2,400,000 units), 1,200,000 units of BicILLIN and 1,200,000 
units of procaine penicillin G in a 4-cc. single-dose disposable syringe. 


Protect your future with WYETH products! 
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WASHINGTON NEWS 





by Jay Richter 


You can bet there'll be no basic change in basic objectives 
of the farm program in 1960. Programs will be designed to 
reduce price supports in one way or another. 


No Change in Attitude 


Want to make up your own 
blueprint of the farm policies 
the Eisenhower Administration 
will recommend to the Congress 


in 1960? 


Here’s how. Begin by figuring 
there will be no change in basic ob- 
jectives a fact you can count on 
as long as Agriculture Secretary Ezra 
Benson remains in the cabinet. 

This means that whatever pro- 
grams the Administration sends up 
to Capitol Hill next January will be 
designed, one way or another, to re- 
duce farm price supports. Benson 
and his aides believe as firmly in 
this principle as they do in the cer- 
tainty that night follows day. Every- 
thing else will be secondary to the 
objective of getting support prices of 
wheat and other crops down to 
“competitive” levels. 

There will probably be the usual 
amount of talk about “open minds” 
and “willingness to negotiate.” But 
be sure you understand what this 
language means when it’s used by 
Administration officials. It will mean 
willingness to give and take on de- 
tails of bringing price supports down 
— not on the basic objective of 
whether they should come down. 


Supports for Poultrymen? 
This year’s poultry “crisis” 
petered out as far as USDA was 
concerned on September 4. 


But the question of whether poul- 
trymen should be left to operate in a 
completely uncontrolled market re- 
mains a live one in Washington. 

September 4 was the date on 
which USDA made its last price 
support purchase of surplus dried 
eggs with an announcement that 
no more buying was needed — for 
the present — because of the recov- 
ery in markets. 
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The comeback in prices, however, 
has not stilled the demands from 
some poultrymen for Congressional 
authorization of new marketing con- 
trol plans. A House Agriculture Sub- 
committee which heard testimony on 
the subject during the summer plans 
further hearings on details of the 
new plans. 


New USDA Yearbook 


The new USDA yearbook, 
entitled FOOD, includes 737 
pages that cover about every 
approach you can imagine to 
the business of food and eating. 


It was off the presses September 
27. 

Food quality, costs, fads, habits, 
and nutrition are discussed at length 
by scientists and administrators. 
There are 36 pages of recipes, and 
charts that provide a calorie and 
vitamin count for the common foods. 





[ JASPER TWEED | 
FILE LIL MIO LO 















































“1 don’t care if she was in the barn when 
she hurt her leg — next time you call an 
M. DI” 


Your Congressmen and Senators 
have a limited number of copies. 
You can buy a copy for $2.25 from 
the Superintendent of Documents, 
Washington 25, D. C. 


Tight Fund Situation 


There’s a better-than-fair chance 
you'll see a tight situation develop- 
ing in funds for the small watershed 
construction program and the Great 
Plains program before the current 
fiscal year runs out on June 30, 1960. 

If demands on both programs con- 
tinue at present rates, USDA’s ap- 
propriations for the year will not be 
enough to finance the needs of all 
comers in this program. Some farm- 
ers and local watershed groups will 
be faced with delays. 


Farm Tax Reminder 


A tax reminder for farmers: 
Farm employers may have to 
keep social security records and 
make payments for employes 
even though they were hired 
through a crew leader. 


Here’s how to tell if the farmer’s 
required to handle the tax opera- 
tion. If the employer has a written 
agreement specifying that the crew 
leader is his employe, then all work- 
ers furnished by the leader are alsu 
his employes and the farmer is re- 
sponsible for the taxes. If there is no 
such written agreement, then the 
crew leader is responsible. 

In any case, however, the farmer 
must keep a record of the name, ad- 
dress, and social security number of 
the crew leader who furnishes his 
workers. 


Migrant Farm Workers 


There’s still no agreement in- 
side the Administration on the 
Labor Department’s proposals 
for new Federal regulations on 











wages, housing, and transporta- 
tation for migrant farm work- 
ers. 


The Agriculture Department, 
which has failed to talk Labor Sec- 
retary James Mitchell out of his plan 
to issue the new rules, remains op- 
posed to the move. But Mitchell ap- 
parently is still determined to put at 
least some of his proposals into ef- 
fect later this year. 

The American Farm Bureau Fed- 
eration told Labor Department aides 
at a public hearing on the proposals 
that the entire issue should be left 
to the Congress. 


Late Blight Forecasts 


USDA believes it will be able 
to provide 20-day forecasts of 
infections of late blight in 11 
North-Central states next year. 


The regular warning service now 
available in the area for this serious 
fungus disease of potatoes and to- 
matoes is a 7-day forecast. But a 
limited number of 20-day forecasts 
are being issued weekly on an experi- 
mental basis by USDA’s Agricul- 
tural Research Service. They’re go- 
ing to cooperating farmers and ex- 
tension specialists in Illinois, Indiana, 
Iowa, Kansas, Michigan Minnesota, 
Missouri, Nebraska, North Dakota, 
South Dakota, and Wisconsin. 

Next year according to ARS offi- 
cials in Washington, the 20-day serv- 
ice will probably replace the 7-day 
forecast on a general basis. 


New Milk Legislation 


Does the nationwide system 
of Federal milk marketing or- 
ders need any legislative patch- 
es after more than 20 years of 
operation? 


A House Agriculture Subcommit- 
tee headed by Wisconsin’s Democra- 
tic Representative Lester Johnson 
has decided to find out. 

The Subcommittee will make a 
study of the milk marketing order 
system early next year. It’s talking 
about a “study” rather than an “in- 
vestigation” to avoid spreading the 
impression that anybody’s going out 
with a hatchet to uncover some kind 
of scandal. 

Main objective of the probe, ap- 
parently, will be to take an unbiased 
look at the operation of the system 
and determine if any improvements 
are necessary. End 








‘Bright and early... 
just as he promised" 


You can always count on your Sinclair Supplier. 
He keeps his promises no matter what the time or weather. 


For extra help, you can count on his complete line of 
Sinclair Petroleum Products, too. For example... 


Sinclair Extra Duty Motor Oil provides extra protection 
for your tractors and trucks because it fights the 

harmful effec is of heavy loads, high moisture conditions 
and long idling periods. 


It makes good sense to call your 


Sinclair 


with plenty of savvy... 

a ready friend. 
Petroleum Products 
for Every Farm Need 


Sinclair Refining Company, 600 Fifth Avenue, N. ¥.20,N. ¥. 
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CARE FOR 
YOUR 

NEGATIVES 
& SLIDES! 


USE 
NEGA(®) FILE 


“TAILORED” STACK FILES 
Sectional files by NEGA-FILE meet prac- 
tically any photo filing requirement. 
Each staeks one on another. Solid, season- 
ed hardwood. Lovely, natural finish. 


13%" wide x 18” deep. 
PL-50-3500 Group files 

- = 
a 










































1000 2" x 2” slides in 
plastic Kodaslide boxes 
$16.95 
A-3500-G Group files 
1625 Cardboard Mounts 
or 750 mounted 2x2 
slides $16.95 
A-3500-I1 holds 250 2x2 
mounted slides or 750 
Cardboard Mounts 
$16.95 
A-3500-FS accommo- 
dates 54 film strips in © 
individual compart- 
ments for $16.95 
A-21400-G holds 800 2% 
x2% (2%x2%) Mounted 
slides in groups $17.95 
A-MICROFILM takes .  ] 
all sizes of processed 
movie film and micro- 


film $16.95 
A-34-350 holds 360 34"- 
x4" Lantern Slides in 


$21.95 
supports 


three drawers 
A-3500 BASE 


any one or combina- 
tion of files shown 
7 eee $6.45 


NEGA-FILE #4500 
for 4 x 5 Negatives 





Big two-drawer capac- ——— 
ity. Holds 1500 (4 x 5) | « lal 
negatives, prints or i) 

cards. Includes 1500 
printed envelopes or 
transparent sleeves, in- 
dex cards and visible 
numbered guides. Stack 
file for compact, am- 
ple storage. 

#4500 Chest with print- 
ed envelopes and cards, 















$49.95 |S} 
#4500-A Chest with >~\—* 
transparent sleeves and | = 
cards $92.95 "|S 
BA-4500 BASE support | ~~ | 
for stack-iiling pur-j|¢ , 
poses $6.45 3 
SOLD AT BETTER —~ 
DEALERS 
EVERY W HERE 
Send for new FREE Catalog of 


200 products 





THE NEGA FILE COMPANY 


NEGA) FILE | 


DOYLESTOWN, PENNSYLVANIA 
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ECHOES 





LIKED AUGUST ISSUE 


Congratulations on your August issue. 

You had so many top stories in one 
issue that it makes a very fine impres- 
sion. 

Again, congratulations. — R. H. Mc- 
Dougall, county agricultural agent, But- 
ler, Pa. 


We always appreciate favorable com- 
ments on BFM articles. We're espe- 
cially pleased to have this nice letter 
from such an outstanding leader. — 
Editor 


SORRY, WE CAN’T SEND COPIES 


I would like to express our apprecia- 
tion to you for the excellent layout you 
gave Director W. A. Sutton’s article, 
“County Agents Helped Sell This $200 
Million Program.” 

We would appreciate it if you could 
supply us with 50 to 100 copies of this 
article to use in county agent training 
meetings. — Ralph L. Wehunt, Exten- 
sion Agronomist, University of Georgia, 
Athens, Ga. 


We were not able to suppy We- 
hunt with the copies he requested. We 
do not reprint BFM articles unless there 
is a great demand for them. However, 
we are usually able to let our readers 
reproduce articles for professional use. 
—Editor 


BETTER LATE THAN NEVER? 


I appreciate the item in your July 
1959 issue of Better Farming Methods 
regarding my appointment as Associate 
Director of the Cooperative Extension 
Service at Rutgers University. How- 
ever, this announcement is just one 
year late. My appointment became ef- 
fective July 1, 1958. 

Since many of my Extension col- 
leagues over the country are aware of 
the appointment a year ago, they will 
undoubtedly understand that there has 
been a slip-up in the timing of this 
announcement. Incidentally, I am not 
miffed about it in any way. — James 
B. Fawcett, Associate Director, Exten- 


letters from our readers 


sion Service, Rutgers University, New 
Brunswick, N. J. 


We apologize to Director Fawcett for 
our belated announcement of his ap- 
pointment. — Editor 


GO RIGHT AHEAD 


In the August issue of “Better Farm- 
ing Methods” there appeared a very 
excellent article on The Community 
Fair Booth — Traditional or Modern 
by Dwight W. Fairbanks that I wish 
to obtain permission to reprint in 
mimeograph form for the farmers, coun- 
ty agents and home demonstration 
agents of Georgia. If permission is grant- 
ed your magazine and the author will 
be properly recognized as the source of 
material. — C. D. Spivey, Extension 
Horticulturist, University of Georgia, 


Athens, Ga, 


Certainly you have our permission to 


reproduce this article. Happy you 
found it of value.—Editor 
CONGRATULATIONS, 
FELLOW EDITOR... 

On publishing the story, “How To 
Please An Editor? Forget Him!”, in your 


July issue. More congratulations to the 
author, Burton Seeker, who must have 
learned the lesson. 

May I have permission to publish ex 
cerpts from it? There are a minimum 
of 20 lines that I would like to have 
ALL our writers and correspondents 
read and study. 

We would, of course, give full credit. 
—A, G. Belcher, editor, The Leather 
Craftsman, Fort Worth 1, Tex. 


Certainly, you have permission to use 
excerpts from this article, Mr. Belcher. 


—Editor 


LIKED EDITORIAL IDEA 


In the September 1959 issue of Better 
Farming Methods was an article entitled 
“This Contraption Makes Students Sit 
Up and Take Notice.” 

(Continued on page 34) 








STEP 1. STEP 2. STEP 3. 


Pipette milk into Kimble milk test bottle. Shake, boil for 1 minute, shake again. Add Schain Test Reagent. Cool 3-5 minutes 





STEP 4. STEP 5. STEP 6. 
Boil 5 minutes. Float fat with distilled water. Measure red column of fat in neck of bottle. Convert to percent buttertat with chart 


Do-it-yourself Butterfat Test in 6 Simple Steps 


Schain Test is the one butterfat test which can be taught results fully as accurate as those obtained with the 


in vo-ag classes for practical use on the farm. It elimi- — Babcock test. Call your local Merck Laboratory Supply 
nates the hazard of working with acid and the need fora — House or National Agricultural Supply Company for 
centrifuge, water bath and other expensive equipment. Merck Schain Test Reagent and complete information 


Schain Test is safe, simple and fast to perform—gives _ for classroom use. 


Schain fest reagent 


a product of MERCK 


MERCK & CO., INC., Chemical Division, Rahway, New Jersey 
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RADIO a la 4- 


Looking for a way to put your 4-H program before the public with 
some impact? This is the question asked by the author of this 


special feature. Maybe you can use his ideas in your area. 


Earl Pigg, Hawthorne 4-H, puts on a record under the supervision of Russ Seals, Jr., station 
gi and . The 4-H engineers were quick to catch on to control board operation. 


by Delmar Hatesohl, 





Ass’t Agricultural Editor, 
University of Missouri 


@ Looking for an idea that puts your 
4-H program before the public with 
some impact? Perhaps you can work 
out a “4-H Radio Day” program like 
the one used in Jefferson County, 
Missouri. 

During National 4-H Club Week 
the past two years, Jefferson County 
4-H’ers have taken over Radio Sta- 
tion KICF, Festus, for one day. And 
“taken over” means just that. Club 
members gave the news, read com- 
mercials, played records, and operat- 
ed the controls. They handled the en- 
tire operation from sign-on at 6:15 
a. m. to sign-off at 6:15 p. m., ex- 
cept for one remote broadcast. 

Sound like too big a job to get 
ready? It’s not if the work is spread 
out among members, agents, and ra- 
dio station staff. 

Here’s how this idea has worked 
out for the Missourians. Two years 
ago, Russ Seals, Jr., station engineer 
and announcer came up with the idea 
that 4-H’ers take over the station for 
one day. The County Council voted 
in favor of the idea and appointed a 
committee of members, leaders, 
agents, and station staff 

On their first 4-H Radio Day, club 
members moved from one assignment 
to another to give them a chance to 
get varied experience. This resulted in 
some confusion as to specific job as- 
signments at any one time. But over- 
all, 4-H’ers, agents, and station staff 
were pleased with their first attempt 
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Happy about the results of the 4-H Radio Day are Donald Donze, 
KJCF manager and Warren Hargus, associate county agent. 


with this idea. In fact, the 4-H’ers 
were so pleased they asked the station 


if they could do it again next year. 


Second Annual Radio Day 


Before the big day, a meeting was 
held at the radio station for the pro- 
gram directors. They were told the 
duties of each person on their staff 
and were assigned the responsibility 
to see that everyone on their staff was 
ready to do the job assigned at the 
right time. No actual rehearsal session 
was held. Hargus thinks that in the 
future it would be wise to have a prac- 
tice session for the first shift that 
goes on the air. 

A mimeographed schedule was sent 
to each 4-H family taking part. Vet- 
erans of the first year’s program were 
assigned key positions on the first shift 
the second year. Then each succeed- 
ing shift was asked to report 30 min- 
utes early so members could get a 
look at their assignment before they 
took over. 

Hargus says nearly half of the 
4-H’ers taking part were in the 10 to 
11 year age group. This caused a few 
assignment problems. When possible, 
the younger members were assigned 
to a job along with an older member. 
The younger members could do all 
right on such jobs as disc jockey and 
announcer. 


The studio was set up to avoid excess movement. First, on the left are 
announcers Patti McClenahan and Tad Guse’. Next are disc jockeys 


David Berry and Evelyn Huckie. Standing is Lorene Pigg, newscaster. 


Clubs were asked to prepare a five 
to fifteen minute program on their 
club’s activities. One of these pro- 
grams was presented about every hour. 
The rest of the programming was 
music, news, and interviews. 


Everyone Had a Chance 


Each farm director and women’s di- 
rector had the job of seeing that each 
4-H’er working was interviewed brief- 
ly, 11% to 2 minutes, sometime during 
the shift. This gave everyone a chance 
to be on the air. The interviewers 
tried to talk about different phases of 
4-H with different club members. The 
farm and women’s directors also in- 
terviewed club leaders and parents 
that were present. 

Club members read al! commercials 
except those about liquor or those 
where the announcer had to hit a 
specific cue. Station personnel said 
local businessmen were happy to have 
4-H’ers read their commercials. The 
commercial spots were not rewrit- 
ten for the 4-H Radio Day and no 
special commercials were sold. 

Music selection was left to the rec- 
ord librarian. And Russ Seals says this 
certainly resulted in variety — rock 
and roll, popular and hillbilly all 
mixed together. 

Members of the station staff and 
Agent Hargus were on hand at all 


times to supervise. They handled the 
radio log book and helped cue the dif- 
ferent programs and spots. 


Good Public Relations 


“I don’t know of anything that is 
better public relations,” says KJCF 
Manager Donald Donze. “We expect 
the 4-H’ers back next year with more 
enthusiasm than ever.” 


The station received a lot of favor- 
able comment about 4-H Radio Day 
from both 4-H’ers and those not as- 
sociated with club work. And the 250- 
watt station has received requests 
from Extention agents and other 
radio stations for information on how 
the program was set up. 

Agent Hargus likes the program 
for two big reasons. First it helps cre- 
ate public awareness of 4-H. Second, 
it’s an activity which really appeals 
to 4-H’ers as indicated by the num- 
ber that took part in the second year’s 
program. 

Mrs. Lloyd Huckie, a leader of the 
Ozark 4-H Club, says the Radio Day 
gives her members something to look 
forward to. 

The station staff was amazed at 
how smoothly things operated during 
the Radio Day. They feel the young- 
sters did a wonderful job with very 
few mistakes. End 
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WYANT FE RR 


‘ \ is Your | 


CHEAPEST 


MBINATION 
vestock 


GIVE ‘EM ALL THEY WANT 


ow RITCHIE Automatic 


NON-SYPHONING WATERERS 


Water IS your cheapest feed! Yes, you can cut feed costs way 
down by providing all the fresh, clean water your livestock 
and poultry wont .. . day and night. THEY NEED GALLONS 
PER DAY . . . for good health . . . for maximum milk produc- 
tion . . . for fast profitable gains. RITCHIE Automatic Non- 
Syphoning Woterers are heavy, all-steel GALVANIZED units 
that can take it... WORKING 24 HOURS A DAY .. . SUMMER 
OR WINTER. Save up to 40% in heating costs . . . prevent 
winter freeze-ups. Larger, all-brass valve permits faster re- 
covery. KEEPS WATER WARM IN WINTER .. . COOLER IN 
SUMMER. Save chore time . . . cut water loss when cleaning. 
a 


16 MODELS TO CHOOSE FROM 


NO 5 CATTLE * 
WATERER 
for averoge 


all 16 RITCHIE Waterers 


Name 
Address RFD 
City State 


ITCHIE MFG. CO. | 


427 WALNUT ST. CONRAD, IOWA J 


Since 1921 . . . America’s Most Complete Line of 
livestock and Poultry Waterers 





FIGHT 
TUBERCULOSIS 


WITH 
CHRISTMAS 
SEALS 





Ideas 
That Work 


Build This Fireproof Paint Storage Cabinet 


The storage of paint cans 
and painting equipment has 
been a problem in our voca- 
tional agriculture shop. To 
solve this problem, we ob- 
tained an old, discarded re- 
frigerator to use as a paint 
cabinet. The bottom one- 
third of the refrigerator was 
cut off with the oxyacetylene 
cutting torch. This left a 
cabinet 42 inches high which 
was mounted on a work- 
bench in one corner of our 
shop. 

The freezer compartment, 
shelving, and insulation was 
all removed from the cabinet. Shelf brackets were bronze 
welded on the inside back and sides and two shelves were cut 
from sheet metal. 

The top shelf is used primarily for the storage of pint and 
quart size cans of paint. The next shelf was made slightly 
larger to accomodate one and two gallon cans and the paint 
spray gun. The bottom compartment is large enough to hold 
a five gallon can of kerosene. The interior of the entire cabinet 
was spray painted white and the outside was painted green to 
match our other tool cabinets. —- Ralph L. Hansen, vo-ag 
instructor, Missouri Valley, Iowa. 





Want A System to Announce Your Meetings? 


If your vo-ag department has a young and adult farmer 
program, you’re no doubt often faced with the problem of 
getting announcements about something to them. This was a 
problem at our school. We often wanted to contact class mem- 
bers about such things as changes in class time, tours, or guest 
speakers. 

Here’s a system I adapted from sports that helps me get in 
touch with the entire class in a very short time. I set up a 
bracket like the ones used for sports tournaments. I listed my 
name at the head of the bracket, with lines running to two 
class members. From each of their names, a line was run to two 
more class members, etc. Now I contact the class by calling two 
members, who in turn call two more members each. This pro- 
cess is repeated until all class members have been contacted. -— 
J]. K. Bartram, vo-ag instructor, Bainbridge, Ohio. 





a Do you have an idea that works? Better Farming Methods will pay a 
ON LETTERS AND PACKAGES minimum of $5 for accepted ideas or teaching techniques that you have used 
successfully in YOUR work with FFA, 4-H, or farmers. 
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SERPASIL... ihe revolutionary new feed additive to contro! 


> 
ae 


SERPASIL (reserpine premix-c1BA) CONTROLS Stress. This new and remarkable product for layer 
and broiler feeds provides increased feed efficiency, reduces feed wastage, increases performance dur- 
ing hot weather and reduces harmful response to adverse conditions such as crowding and disease. 


GENTLEMEN: Please send me your FAC! 
SERPASIL PREMIXES for layer and ! 


WAME 
COMPANY 
ADDRESS 


a ZONE ATE 
CIBA PHARMACEUTICAL PRODUCTS INC., FEED ADDITIVE SALES DIVISION, P.O. BOX 313, SUMMIT, NEW 





SERPASIL 
The first feed additive tranquilizer that improves productive performance of 
layers and growing chickens through the relief of costly stress. 


WHAT IS SERPASIL? 

SeRpasit is the crea brand name for reserpine—a pure, crystalline alkaloid derived 
from the root of a small, wild shrub found in parts of India and other tropical 
areas. This shrub is of the rauwolfia species. In ancient times the whole root was 
given by healers for an amazing array of ailments, from dysentery to insanity. These 
old medical practices and beliefs had great basis in fact, it appears. For, when 
reserpine, first isolated and purified by cra was introduced, it met with instant 
success in quieting the mentally ill, calming the neurotic, and aiding the hyper- 
tensive and the aged. 

Now, the known stress relieving effects of Serpasit can be applied to poultry. 
Inclusion of Serpasit in layer and broiler feeds will provide important benefits 
when poultry is raised under usual commercial conditions . . . benefits to the 
poultryman and the feed manufacturer. 


WHAT SERPASIL DOES 

SERPASIL premix counteracts the costly effects of stress due to crowding, tempera- 
ture, environmental changes and other flock tensions. It calms the birds — lets 
them make fullest use of the feed they eat, helps keep them from wasting feed at 
the hopper. Experiments conducted under adverse temperature conditions showed 
it to promote egg production, improve shell thickness and egg quality when com- 
pared to controls. Mortality, associated with heat or other stresses, is minimized. 
The modest cost of Serpasit added to feeds is more than offset by reduced wastage 
of feeds. And, tissues and eggs from chickens raised on a concentration of 1 ppm 
SERPASIL are entirely free of reserpine. 


For more facts about this new, original concept in poultry feeding, mail the post- 
card at the bottom of the page today. 


WHAT IS CIBA? 

c1Ba is a 75-year old international chemical organization manufacturing pharma- 
ceuticals, dyes, plastics and related chemical products. Such products are primarily 
developments of the extensive research facilities of cisa. For example, cima was 
the first to isolate, identify and introduce reserpine for human treatment, as well 
as poultry. cpa was granted a U. S. Patent on the chemical, reserpine, in 1956. 


In addition to its world-wide leadership in research, the company is also proud 
of its reputation for quality products. The word cra on the bag indicates pains- 
taking analysis insuring that the contents meet highest standards. 

c1BA Pharmaceutical Products Inc., Summit, New Jersey. 


No 
Postage Stamp 
Necessary 
if Mailed in the 
United States 





BUSINESS REPLY MAIL 


First Class Mail No. 157, Summit, New Jersey 











CIBA PHARMACEUTICAL PRODUCTS INC. 
FEED ADDITIVE SALES DIVISION, P.O. BOX 313 
SUMMIT, NEW JERSEY 





SPCTLIGHTING 


by Gerald McKay 





CONMUNICATION METHODS 


Document Your Demonstration 


Gene Pilgram, Minnesota county 
agent, used 2 x 2 color slides to 
boost the value of a result demonstra- 
tion on chemical weed control dur- 
ing the past season. 

In the spring, Pilgram arranged 
for a number of plots of corn and 
soybeans to be given various treat- 
ments on a well-located farm. He 
documented with color slides the 
steps involved and progress of the 
crops from week to week. 

A result demonstration meeting 
was held on the evening of June 
30 when both corn and soybeans 
were knee high. Sixty farmers who 
attended saw first hand the results 
of chemical weed killers on the crops. 
Then they went to a nearby machine 
shed where Pilgram had set up his 
slide projector and screen. Here he 
showed steps involved in applying 
the chemicals and progress of the 
crops from week to week. Before the 
farmers left that evening, they had 
seen the whole story with enough 
impact that they wouldn’t forget it. 

Pilgram lists this meeting as one 
of his most successful. He said that 
his folks appreciated seeing all the 
steps of the demonstration including 
results. 


Remember Your Audience 


This is the easiest advice to give 
and probably the hardest to follow. 

The natural tendency when we 
write a radio script, news story, or 
lecture notes for a slide set, is to use 
our own personal and organizational 
goals in making a point. It’s hard to 
keep the viewpoints or goals of the 
listener and reader in mind. 

These “words of wisdom” from a 
wise fisherman are quite appropriate 


when these are not what our audience 
want? 


A Mimeographed Newspaper 


The A. B. Dick Company of Chi- 
cago has just published an attractive 
booklet entitled “How to Plan and 
Publish a Mimeographed News- 
paper.” It contains suggestions on 
interviewing, writing stories and 
getting better quality copies. 

FFA and 4-H reporters would find 
the booklet very helpful. Extension 
and vo-ag secretaries could probably 
make good use of a copy, too. 


Shorter Radio Programs 


The Radio Advertising Bureau re- 
cently analyzed 43,000 commercial 
radio programs and over a million 
spot announcements. A trend to 
shorter presentations was one of the 
observations made in the study. 

The most popular length of pro- 


grams was five minutes, and an- 
nouncements, one minute. 
Agricultural leaders might well 
heed the experience of commercial 
advertisers in planning radio pro- 
grams for farmers and homemakers 


Video-Tape Recorders 

In case you’re thinking about get- 
ting a tape recorder that will record 
both pictures and sound, don’t make 
plans for using it right away. So 
says Henry H. Klerx of RCA, Cam- 
den, New Jersey. 

He gives this further information: 
“The RCA portable television tape 
recorder is in an advanced stage 
of development at this time. Several 
press demonstrations have been given 
and results were very encouraging. 
It will probably be several years, 
however, before you will see a com- 
mercial version of this recorder, 
and I expect it will sell in the vicin- 
ity of $5,000 to $10,000.” 


in this connection: “Don’t bait your 
hook with steak because you like 
steak; bait it with worms — that’s 
what the fish like.” 


How many times do we offer steaks 


Gordon L. Starr, student union director at the University of Minnesota, tells how to use a visual 
kit for leadership seminors. This phase of the kit covers committee member responsibilities. The 
kit, divided into basic and advanced sections, is designed to improve the efficiency of com- 
mittee work. Visuals include flip charts, flannelgraphs, and workbooks. Color, shape, and tex- 
ture have been used to identify different units of the program, It takes about eight hours 
to complete the training planned for the entire kit. 
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@ THE COUNTY AGENT is a 
man with many faces. 


To a truck gardener he is the 
“fertilizer man,” to a dairy farmer 
he is the “herd improvement man,” 
to one farm family he is the “farm 
development man,” and to another 
farm family he is the “home im- 
provement man.” But no matter 
what face he wears at the moment, 
the real face behind the face is al- 
ways that of a professional leader 
and teacher whose job it is to sell 
ideas — suggestions for action — to 
the persons he serves. 


In the course of this service he 
notes conditions which, if rectified, 
would bring one farmer greater pro- 
fit at lower cost, would provide 
another farmer with needed supple- 
mentary income, and would awaken 
in still another farmer the motiva-. 
tion of pride of accomplishment 
that the ‘man needs to weather a 
difficult time. 


Let us suppose that a county pro- 
gram has been drawn up, approved, 
and adopted by the county associa- 
tion, and that the program includes 
a “grow better broilers” project. 
The next job of the agent, and the 
most important job, is that of selling 
the idea to the poultry growers in 
the community that there are some 
things that they can do to improve 
their growing operations. To do his 
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How to Sell Ideas to the 


selling, the agent meets with the 
growers in groups and calls on in- 
dividual growers to talk with them, 
to convince them to take such steps 
as need to be taken to insure success- 
ful growing operations. How should 
the agent go about the job of selling 
the necessary ideas? 


The Wrong Way 


John Brooks, known to the coun- 
ty agent as a man “set in his ways,” 
responds to the mailed invitation to 
participate in the better broiler pro- 
ject. But John fails to turn up at the 
first of the series of broiler meetings 
planned for the year. John, the 
agent knows, has been having tough 
sledding and could profit by fol- 
lowing more closely the practices 
recommended by poultry specialists. 

“Yep,” John says on the tele- 
phone, “little busy today but come 
on over if you can’t make it any 
other time.” 

The agent finds John in his yard 
busily cutting logs with his chain 
saw. After the usual preliminaries, 
the agent asks, “Mind if I look over 
your broiler house?” 

“She’s open,” John says with a 
wave of his hand, and positions his 
saw to resume cut! ing. 

While in the broiler house, the 
agent makes note of the fact that 
John does have efficient feeders and 


the birds are plump. But the atmos- 
phere is overpowering and the lit- 
ter is wet, 

John politely puts down his saw 
when the agent returns. 

“You're asking for trouble if you 
don’t get the windows open early on 
these warm days, John,” the agent 
says. “A fan would help, too. If |! 
were you, I'd do something right 
away.” 

“You don’t say?” John says. “I 
was just about to go over to open 
the windows when you came along.” 

“We're going to be talking about 
ventilation at the next meeting, 
John. I'll expect you to be there.” 
And with a wave of his hand the 
agent goes on his way. 

Will this make John Brooks drop 
his chain saw immediately to start 
adjusting the windows of his broil 
er house? Will he give serious 
thought to the suggestion that a fan 
be installed? Is he likely to turn up 
at the next broiler meeting? 

Chances are that John will pay 
not a bit of attention to this good 
advice, but will continue to follow 
his set routine of doing what he has 
decided is enough so far as ventila- 
tion is concerned. People do not 
easily give up their old ideas and 
habits and adopt new ones when 
someone makes a suggestion. Peo- 
ple are resistant to change, and John 
Brooks is no exception. People with 





Farmers You Serve 


any degree of independence don’t 
like to be told that this is what they 
should do and do now, and John has 
always been independent. And it’s 
not easy, even with the best methods 
of persuasion, to convince a man 
like John Brooks who is already 
working hard to work harder with 
no clear prospect of any increase in 
reward. 


It Can Be Done 


But the problem that John Brooks 
poses is not an insoluble one. Studies 
by psychologists have established 
that people can be sold on new 
ideas; they can be reliably convinced 
to change their set ways when the 
selling takes the proper form. 

Now, there is no such thing as a 
science of persuasion, that is, a set 
of principles which, if followed, can 
be counted on 100 per cent to get 
any man to accept any idea and ini- 
tiate a related course of action. 

But recent studies of the effec- 
tiveness of different techniques in 
getting people to accept the contents 
of communications permit us to for- 
mulate some principles of persua- 
sion. These, if followed, may very 
well improve the effectiveness with 
which we sell our ideas to others. 

How should the county agent go 
about the job of persuading John 
Brooks, poultry grower, or Henry 


Evans, dairy farmer, to pay more at- 
tention to ventilation, to cut his for- 
age crop early, or to improve some 
other condition which calls for im- 
provement? These are the suggested 
steps the agent should follow when 
he aims to sell some idea to an in- 
dividual in the course of personal 
contacts. 


Five Steps to Take 


To increase the likelihood that 
1 the farmer will accept an idea 
® or suggestion for action which 
you have to offer, first establish 
yourself as a friendly, rewarding per- 
son by offering compliments or 
ether statements which the farmer 
will find highly acceptable. 

In accepting your first statements 
or agreeing with them, the farmer 
will develop what the psychologist 
calls a “set” which will make it more 
likely that he will accept the less de- 
sirable statements which you will 
offer second. There need be no close 
or even any relationship between 
the statements you make first and 
those you make second. 

You could call this first step “flat- 
tery,” but it doesn’t have to be flat- 
tery. You can always find something 
complimentary, something pleasant 
to say to someone else with sincerity. 
The sooner you as an agent estab- 
lish yourself as a rewarding person 


in your relationships with the farm- 
er, the more effective and long-last- 
ing the relationship well be. 

If on today’s visit you find no 
fault with what John Brooks is do- 
ing, you should tell him that, and 
compliment him on the desirable 
thing that he is doing. To do this 
effectively, John should be by your 
side while you are looking over his 
broiler house, not out in the yard 
cutting trees. 

Then, if on your next visit you 
observe some fault which you feel 
John should correct, you will better 
be able to make the point you wish 
to make since he is already “set” to 
respond to you in a positive way. 

The rule for Step One is: Make 
acceptable statements first, less ac- 
ceptable statements second. 
? you are dealing with has a pre- 

® conceived negative attitude to 
ward the suggestion you plan to pre- 
sent to him, point this out after you 
have made your initial agreeable 
statements. Ask him to adopt an 
open mind just for the moment 


while you discuss the matter you 
want to discuss with him. 


Do this in a friendly way, Don’t 
make it appear that you are criticiz- 
ing him for the attitude he has. Say, 
for example, “I know you feel that 
cleaning the water troughs every 
other day is enough, but will you 
listen to me with an open mind 
while I explain why you should 
clean them every day? You will lis- 
ten for a minute, won't you John?” 


The rule for Step Two is: Estab- 
lish an open-mind attitude in your 
customer before you try to sell an 


idea. 

> negative aspects to the idea you 
® are about to propose to the 

farmer — and there generally are, 

bring out both in your discussion. 


One-sided communications have 
been found to be less effective than 
two-sided communications in per- 
suading people to accept ideas. Fur- 
ther, a very recent study has shown 
that communications are more ef 
fective when the positive reasons are 
offered first, and the negative rea- 
sons second. 


If you know that the person 


If there are both positive and 


You know that the poultry grower 
should clean the water troughs every 
day. What would you say first? You 
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RUBEROID 


Sronewal 
al 


ENDS THE 2 HARDEST 


JOBS IN SIDING 


NO SAWING 


Just score and snap to size. Stone- 
wall Asbestos Board snaps cleanly. 


NO PAINTING 


Needs no paint to preserve it. This 
smooth, natural gray siding is com- 
pletely fireproof, keeps its beauty 
for years. (Can be painted if de- 
sired.) 


SS 
Ke 


) 
JUST NAIL IT UP 


Just nail right to studs on new 
barns, or over old siding on exist- 
ing barns. Big 4’ x 8’ sheets are 
light, easy to handle, fast to apply. 
Stonewall Board is absolutely fire- 
proof — ideal for new barns or re- 
siding. It can be applied in the 
same time it takes to paint, and 
for a little more than painting’s 
cost! For more information, write 
The Ruberoid Co., 500 Fifth Ave., 
New York 36, N. Y. 


re 41:3 4-4°) | cee 


ahd Achesfos 
Building Matenale 
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would list all the «1 
think of that the gre 
by keeping trovg! 
things as the estab!is! ed fact of low- 
er bacteria count, | calthier birds, 
increased growing potential, greater 
profits, etc. 

What would you say second? You 
would note that there would be the 
disadvantage of taking additional 
valuable time and trouble to do this, 
and any other possible disadvan- 
tages. Ask the grower to help you 
complete the list of disadvantages 
so none will be overlooked. 

You may find that it will help 
you to get your idea across to John 
Brooks if you sit down together and 


itages you can 
er would gain 
clean, such 


| on a sheet of paper list the advan- 


tages and disadvantages side by side 
in two columns. Then leave the 
sheet of paper with John so he can 


read it over again and convince him- 
self. 


Step Three involves two rules: (1) 
State both the reasons for and the 
reasons against accepting an idea, 
not just the reasons for; and (2) state 
the reasons in favor of the idea first, 
the reasons against the idea second. 


Don’t be satisfied with just 


reasons why 
should not accept a proposed course 
of action. Get him to commit him- 
self to the desirable action by ask- 
ing him to do this with an appro- 
priately worded question. 


The commitment is likely to be | 
more effective if it is made in the | 
presence of one or more other per- | 


sons, for example, the farmer's wife. 


But don’t be too hasty in asking | 


for the commitment. In some in- 
stances it may be advisable to wait 
until your next visit or even longer, 
but get the commitment now if you 
can, 

If water troughs are the problem, 
you might ask, “It’s a good idea to 


run oe brush through the trough | 


And you will 
i it, Pe won't you?” 


This is the proper way to word the | 
question. We know from research | 
that questions phrased in this way | 


are more likely to bring “yes” an- 
swers than questions phrased direct 
ly such as, “Do you think it’s a good 
idea to brush the troughs every day?” 

The rule for Step Four is: Get the 
farmer to commit himself to the sug- 


(Continued on page 32) 





presenting the farmer with the | 
he should and | 





© For sweetening 
feeds 


® For all livestock 
and poultry 


© For preserving 
silage 


Scotch O Lass contains 85% cane 

blackstrap molasses — gives you 

| more molasses values in a dry prod- 
uct at rock-bottom cost. 


EASY TO USE AND 
IT WILL HELP 
@ Increase Milk Production 


@Make More Palatable 
Rations 


x 


@ Increase Water Intake 


© Get Cattle on Feed 
Faster. 


ASIDYOUR DEALER 
WRITE 


A LACTOS LASORATS INC. 


@ 
XS DIG HOLES 


Q SITTING 
DOWN! 


FENCE POSTS « FOUNDATIONS » SEEDLINGS 
TRANSPLANTING » MANY OTHER USES 
The world famous Danuser Digger . tested 
and approved by tractor manufacturers . . 
saves money on every earth drilling opera- 
tion. Digs over 500 holes a day. Quality built 
. enclosed bevel-cut gears and over-size 
roller bearings running in oil. Augers are 
shear pin protected with replaceable cutting 
edges and auger points . . . sizes from 4” to 
24” in diameter. Easily adjusted by operator 
from tractor seat to assure straight hole drilling. 
Write for literature showing adaptation to 
your make and model tractor. 


FREE BOOKLET! “Guide for Better Fencing” 
DANUSER MACHINE Co. 


Contributing to Farm Mechanization 


502-45 East 3rd Street @ Fulton, Missouri 
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Effective Circular Letters 


Here are ten tips on increas- 
ing the readership of your | | 
circular letters taken from a Y | 
page of a book of a prominent | | | Ol nee a 
direct mail concern: 


ae ee some Speedometer 
benefit. (Free bulletin 


> 
saving of time or for 


money. ) 


. Ask a question that gets 
the reader to agree with AC [ l} R ATE 
you. 


. Get “‘news” into the 


headline. | | 
. Keep your opening par- 
agraph short—mix up | | ' 


long and short para- 
graphs. A STEWART-WARNER FARM SPEEDOMETER 
. Address the reader as an | | assures uniform application of fertilizers and 
individual. Don’t begin seeds, proper dosage of insecticides and weed 
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THE QUESTION: 
ARE THERE 


BETTER WAYS 


to sell farmers on sound farming methods? Why do we have 


such poor success trying to get farmers to keep records on their 


dairy herds? Can we do something to improve our methods? 


@ WHAT WOULD BE your reac- 
tion to this situation? 

Suppose, after years of painstaking 
research, a national commercial com- 
pany of unvarnished reputation had 
developed a product guaranteed to 
make a farmer a nice profit. 

The company had been marketing 
the product for 20 or 30 years with 
from 5 to 10 salesmen in every county 
of the country. More amazing, the 
product didn’t cost the farmer a thing; 
the company was giving it away for 
just a little of the farmer’s time. 

Now, after these 20 or 30 years, the 
company finds that only 10 percent of 
the farmers are using it. 

Your first reaction probably would 
be that such a company couldn’t pos- 
sibly stay in business with that kind of 
a record. You might assume the prod- 
uct actually wasn’t any good. Or you 
would conclude that the company had 
either the poorest salesmen in the 
world or the most outdated sales pro- 
gram imaginable. 

Let’s look at a real-life situation. 

Longer than 30 years ago, the U. 
S. Department of Agriculture and our 
agricultural colleges, after years of 
painstaking research, concluded that 
the practice of keeping production re- 
cords on dairy cows was almost essen- 
tial for efficient dairy production on 
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by Hadley Read 


The title of this article raises a 
question about adoption of certain 
improved farm practices. You'll 
find other questions throughout this 
feature, but don’t look for any an- 
swers. The author did not try to 
offer any solutions to these prob- 
lems. However, we think you may 
find at least a partial answer to 
some of the questions in the special 
feature, ‘‘How to Sell Ideas to the 
Farmers You Serve,” elsewhere in 
this issue of Better Farming Methods. 





the farm. The dairy farmer needed 
such individual production records for 
his culling program, his breeding pro- 
gram, and his feeding program. With- 
out such records, he was operating 
in the dark. 

Backed by this research, an army of 
“salesmen” have been working for 30 
years to sell this product — the prac- 
tice of keeping dairy cow production 
records. These salesmen have included 
our USDA and agricultural college 
dairy specialists, county agents in every 
county, and from three to a dozen or 


more vocational agriculture teachers 
in each county. 

These men have been backed by a 
rather steady flow of news stories, 
radio programs, television shows, and 
publications prepared and produced 
by state editorial offices. And they 
have been assisted by the national and 
state farm papers and magazines. 

How well have we sold this product 
which doesn’t cost the farmer a thing 
except a little of his time, unless he 
belongs to a Dairy Herd Improvement 
Association ? 


Look at the Record 


A recent intensive study of farm 
dairy practices in three counties in 
Illinois revealed the rather astonish- 
ing fact that ONLY 10 PERCENT 
OF THE DAIRY FARMERS SUR- 
VEYED WERE KEEPING ANY 
KIND OF PRODUCTION RE- 
CORDS ON THEIR DAIRY 
COWS. Our study included farmers 
with 5 cows, farmers with 40 cows 
and all ranges in between. The big 
operators were doing a little better 
job than the small operators but not 
much. Only 16 percent of the farmers 
who kept 20 or more cows said they 
kept production records. 

Lest you conclude that Illinois is a 
“backward” state, compare the state 
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“We’ve fed 80,000 steers and 
heifers full time on Stilbosol” 


by Eugene S. Hahnel 


“Our records prove it pays to feed Stilbosol 
every day to every head,” reports manager- 
nutritionist. Detailed records back his story. 


he famous Farr feedlots can fatten 10,000 cattle at 

one time. The day we visited with Dean Selleck, their 
livestock supervisor and nutritionist, 70% of the cattle on 
hand were market heifers. 


*Stilbosol gives us excellent gains on heifers, too,”? Dean 
told us. “In fact, all of our cattle get Stilbosol rations every 
day they’re here up to 48 hours before slaughter. Since 
we first experimented with Stilbosol in 1955, we’ve fed it 
to more than 80,000 head. About half of those were heifers. 
Our records show the extra gains and greater feed efficiency 
...and Stilbosol has cut our cost of gain 12 to 15%.” 


This silage loading pit is part of the full mechanization used 
to feed Stilbosol rations twice a day. The Farr trench silo is 
650 ft. long, 40 ft. wide, 17 ft. deep, and holds 10,000 tons. 


When Dean speaks of records, he really means it. Three 
long pages of abstracts are kept on each lot. These records 
include every conceivable fact on the cattle from the time 
they’re bought until they hit the market. 


Before using Stilbosol, the Farr lots averaged 2 pounds 
daily gain on steers fed 120 to 140 days, and about 1.85 
pounds on heifers. Now, with Stilbosol, they boost daily 
gains up to 2.5 pounds on steers, 2.25 pounds on heifers 
‘Those figures are conservative,” Dean told us; ‘‘. . . that 
includes all the shrinks right up to the packing house scales. 


“With all this evidence in Stilbosol’s favor, it looks like a 
fellow would have to be pretty backward not to feed it to 
all his market cattle all the time,’”’ Dean concluded. “You 
just can’t overlook those extra gains and lower costs.” 


Three men move about 120 to 130 tons of feed daily in 
two 2'4- to 3-hour feeding periods. Only nine men are 
needed to handle the entire efficient Farr feedlot operation. 


ilbosol 


| 





[a premix, Lilly) 


Stilbosol is Eli Lilly and Company's trademark for diethylstilbestrol premix which 


is manufactured and sold under exclusive license granted by lowa State College 
Research Foundation, Inc., under its U.S. Patent No. 2751303. 


me Lill Y 


ELI LILLY AND COMPANY + AGRICULTURAL AND INDUSTRIAL PRODUCTS DIVISION + INDIANAPOLIS 6, INDIANA 
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Cyanamid offers a service 
long needed and wanted 
by hog producers 


CPA-Cyanamid Production Accounting—helps hog producers 
keep accurate records and put them to work reducing costs. 


“Cyanamid and your feed manufacturer 
believe so strongly in the value of keep- 
ing records that they are bringing you 
your own personal CPA RECORD —a 
compact, convenient, easy-to-use record 
system.” 

This is the message hog producers 
in your community will be reading this 
fall in Cyanamid advertising in national, 
and state farm papers. 

Keeping accurate records for all 
stages of hog production has long been 
recommended and urged by extension 
specialists, county agents, Vo-Ag 
teachers and others. This is the first 
time, we believe, that a complete record- 
keeping system has been offered free ona 
national scale. The CPA RECORD will 
be available only through feed manufac- 
turers and feed dealers. 

You can render a genuine service to 
hog producers in your neighborhood by 
urging them to ask for their CPA 
RECORD. Hog producers, by evaluating 
their records and acting upon what they 


show, can produce more hogs with the 
same labor and capital. They can wean 
more pigs per litter . . . produce more 
pork on less feed. They can plan pro- 
duction ‘so that they sell on a higher 
market. 


What CPA is 


CPA RECORD is a 9” by 14” folder that 
can be used as a desk portfolio or opened 
out and used as a wall chart. It has 
handy pockets for keeping feed, veteri- 
nary and miscellaneous bills and sales 
receipts. 

Most important in CPA are the 
record, sheets themselves which are at- 
tached, at the proper time, to the master 
folder. There are two complete sets of 
these sheets to cover the records for all 
stages of production. 

Record “A” is for posting feed dur- 
ing gestation and lactation. Space is pro- 
vided for recording both purchased and 
home-produced feed. 


Cyanamid Production Accounting record is shown 
here with bills and sales receipts in handy pockets. 


Record “B” covers sow production 
at farrowing and weaning. Space is pro- 
vided for a complete record on each 
individual sow. 


Record “C” is a gestation-lactation 
summary. Here is where cost per weaned 
pig is figured. 

Record “D” is for posting both pur- 
chased and home-produced feed during 
the growing-finishing stage. Space is 
provided for notes on death losses—and 
for dates and numbers of pigs started 
and finished. 


Record “E” is for determining net 
return. To figure net return, farmers 
must know all costs in addition to feed. 
These costs are for pasture, veterinary 
services and supplies, labor, building and 
equipment use, interest, taxes and over- 
head. Estimates of these costs, based on 
a study made by a leading midwest uni- 
versity, are supplied. These can be used 
as a basis of comparison or for estimat- 
ing net return. 


CPA RECORD, with two record sheets attached, is shown as it appears when opened out. 





with the proper levels of 
* PROTEIN 
- ENERGY 
- MINERALS 
- VITAMINS 
PLUS 


» AUREOMYCIN 


are the basis for rapid, 
efficient, profitable pork production 
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Get better sow performance by feeding AUREOMYCIN Keep starter pigs healthy and gaining fast on feeds 


during the gestation, farrowing and lactation periods. 


CPA is designed to be equally usable 
by the producer of feeder pigs, the pur- 
chaser of feeder pigs, or the man with a 
complete operation. Ideally, a set of 
records should be kept for each group of 
sows due to farrow at a given time and 
should be started when the sows are 
bred. CPA is flexible enough, however, 
to allow the producer who is farrowing 
continuously to keep annual records. 


How AUREOMYCIN® pays 


Many hog farmers who have kept rec- 
ords over a period of years know that 
AUREOMYCIN pays off when fed at every 
stage of hog production. 

Recent controlled experiments con- 
ducted on 7 farms in Iowa involving 176 
sows and their litters totalling 1523 pigs, 
revealed remarkable results when AUREO- 
MYCIN was fed to sows and pigs from 
breeding to market. There was an extra 
return of $3.65 for each $1 invested in 
AUREOMYCIN. 

In these controlled experiments one 


containing AuREOMYCcIN. Wean more pigs per sow. 


group of sows and their litters were fed 
AUREOMYCIN. Another group of sows and 
their litters received no AUREOMYCIN. Re- 
sults showed 9 more pigs weaned per 12 
sows from the group fed AUREOMYCIN. 
Phat’s a big extra litter and a significant 
profit picture for any hog farmer. 

After weaning, the pigs were con- 
tinued on the experiments through the 
growing-finishing stage—one group on 
AUREOMYCIN, another group without 
AUREOMYCIN. 10 more pigs were mar- 
keted per 12 litters from the group fed 
AUREOMYCIN. At market, that repre- 
sented an extra return of $356.48 from 
one farrowing of 12 sows. 


Combine this program with 

CPA RECORD keeping 
When your hog producers follow the 
multi-stage swine raising program with 
good formula feeds containing AUREO- 
MYCIN, the CPA RECORD will show 
that hogs put on gains at the lowest pos- 
sible cost. 


TION ACCOUNTING 


SWINE 





FIGURE YOUR PROFITS when you teed 
BALANCED FORMULA FEEDS 
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AMERICAN CYANAMID COMPANY - AGRICULTURAL DIVISION - MEW YORE 20, MEW YORE 
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Keep growing-finishing hogs on feed containing 
AUREOMYCIN all the way. Send more hogs to market. 


We’re urging hog producers to see 
their feed manufacturer or feed dealer 
for the CPA RECORD and for good 
formula feeds containing AUREOMYCIN 
for the multi-stage program—gestation, 
farrowing, lactation, starting, growing 
and finishing. 

County agents and Vo-Ag teachers 
are invited to write for a sample copy 
of the Cyanamid CPA record. American 
Cyanamid Company, Agricultural Divi- 
sion, Room 1214, New York 20, N. Y. 
@AUREOMYCIN is American Cyanamid 
Company’s trademark for chlortetra- 
cycline. 


AUREOMYCIN 


IN FORMULA FEEDS 














BALANCED FORMULA FEEDS 


PROTEIN * ENERGY 
MINERALS - VITAMINS 


PLUS annimionc 
are the basis for rapid, efficient, profitable pork production 
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STARTS 
RIGHT 
NOW! 


farm census figures or .verage milk 
production per cow. At he time the 
study was made, ayecra e milk pro- 
duction per cow in [Ili ois was well 
above the U. S. avera ec. The state 
was fourth high of the |2 North Cen- 
tral states and ranked 18th in the 
nation. 

Is this practice of keeping dairy 
records no good? Have we been poor 
salesmen? Is our sales program out- 
of-date? 

We certainly don’t have the answers 
to those questions. Our study did show 
that nearly all of the farmers surveyed 
had heard about the practice and 
more than 50 percent said positively 
that they thought it was a good one. 


| They just weren’t following it. 


| Farmers Hard to Sell 


If you have read this far, you might 
conclude that the fault lies with dairy 
farmers or our sales program for dairy 
practices. What about other practices? 

Here in Illinois we have long recom- 
mended that farmers have fertility soil 
tests run on their fields and then ap- 
ply fertilizer as shown needed by the 


| tests. On one hand it would seem that 


this practice has been pretty well sold 
in Illinois, since the records show that 


farmers test more soil in this state than 


Extreme torture tests 
in lab and field prove 
McCulloch Number One 
Chain Saws will start 
fast and keep starting 


fast for years. 


Seven models 
to choose from. 


ONE /40 Direct-Drive 


* Most for your money 

¢ Fast, light-touch cutting 
© Weighs only 18 pounds 
¢ Automatic oiling 

¢ Pintail chain 


ONLY 


8154s 
cCULLOCH | 
CHAIN SAWS | 


Number One In World Sales 


For tree booklet write Dept. 99, 
McCulloch Corporation, Los Angeles 45, Calif. | 
§-9101 
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in any other state. 

Not too long ago our office person- 
ally interviewed 200 farmers in one 
section of the state and found that 
only 40 (20 percent) of those farmers 
had tested their soil on a regular basis 
and then followed the soil test recom- 
mendations. Average corn yields in 
this area were from 10 to 20 bushels 
below yields that could have been 
obtained with a soil test and fertility 
program. 

A study in one of our top hog-pro- 


| ducing counties showed that only a 


third of the farmers surveyed were 


| cleaning their farrowing houses with 


steam or boiling lye water even 


| though three-fourths of them thought 


it was a worthwhile practice. 

In the same study, half of the far- 
mers interviewed thought it was a 
good idea to wash sows with soap and 


| water before farrowing time. But only 
_ 1 out of 10 were following the prac- 


tice. 


What Has Been Wrong? 


The purpose of this piece is not to 
point the finger at Illinois farmers. 


| We think they are among the best in 


the country. We could have quoted 


figures from studies made in Wiscon- 
sin, Missouri, North Carolina, or Ver- 
mont. There probably would not have 
been much difference. 

Frankly, we are as perplexed by the 
results of these studies as you may 
be. When we discussed the results with 
one of the outstanding editors of a 
national farm magazine, we received 
this thought-provoking response: 

“Either we’ve done a poor job, or 
farmers are so disinterested in prac- 
tices of this kind that even the 10 per- 
cent adoption of record keeping is a 
major accomplishment. Which is it? 

“Come to think of it, billions of 
dollars have been poured into produc- 
tion research (how to produce more 
with less), yet only a dribble has gone 
into research on how to get farmers 
to use the knowledge. We've all 
worked hard at getting farmers to ac- 
cept the ideas — but your research 
shows that we’ve failed on several 
fronts. The obvious answer is: Do 
more research to find how to step 
up acceptance. The alternative is to 
continue to pour money into develop- 
ing a higher octane gasoline while a 
great many farmers continue to use 
kerosene in an old two-cycle engine. 

“We point to the acceptance of 
hybrid corn as a good example af 
how farmers snap up ideas. Overlook- 
ed by some is the realization that hy- 
brid corn was merchandised and _ pro- 
moted by private industry; they did it 
with check plots, with yield tests, 
with colorful advertising. And any 
farmer could run his own test plot 
— and many did — by planting a 
bushel of hybrid corn to see how it 
did in comparison with the old open- 
pollinated varieties. So hybrid corn 
caught on — farmers could see the 
results. 


“But how does a farmer see that 
feeding a dairy cow according to pro- 
duction will pay off? So she gives 
more milk; how do you know that she 
wouldn’t have anyway? Or let’s say 
that you do wash down your sows and 
clean up with boiling lye water. The 
pigs do fine — but how do you know 
they wouldn’t have done well anyway? 
Farmers can’t readily see the dollars 
and cents proof, and very few are out 
helping sell the practice to farmers 
except those of us who are ‘workers’ 
in the field. We’re just as baffled as 
you by this.” 

Does anyone have a proposal to 
clear up our thinking on this di- 
lemma? End 
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PEEMALINE Is the QUALITY Ppe! 


Many other uses— draining estates 
or subdivisions, septic tanks and 
house-to-street sewers, down- 
spouts, foundation footing drains. 


L-M Permaline Perforated Pipe is 
specially designed for draining 
low-lying fields and muck land, or 
for low-pressure irrigation. 


The long lengths, light weight and 
strength of L-M Permaline Pipe 
make it most convenient for tem- 
porary or per t installati 


L-M Permaline is outstanding for 
barn and silo drains because it 
doesn't rust or rot, isn't affected 
by acids, alkalis, or hot water. 








Tse lM [four lenylis 


With 10-foot, rather than 5-foot or 8-foot pipe, you can 
eliminate 20% to 50% of the joints to be made on a job. 
That’s money in your pocket. 

L-M Permaline is the ONLY bituminous fibre pipe 
available in all sizes—2-, 3-, 4-, 5-, and 6-inch diam- 
eters, in 5-, 8-, and 10-foot lengths. Most complete 
line of fittings in the industry. 

Permaline is the ideal pipe for farm use. You simply 


for better SOwers and UTyns.... 


FEMME 


Hummus Hye Pye 


LINE MATERIAL INDUSTRIES 


McGraw-Edison Company 


drive the couplings on to make a permanent, tight fric- 
tion-welded joint. No fuss, no calking, no cement. Get 
the ORIGINAL long-length fibre pipe, L-M Permaline 
—for better sewers and drains, land drainage, house-to- 
sewer lines, septic tanks, foundation and downspout 
drains, etc. It’s light, strong, durable, ROOT-PROOF! 

Get L-M Permaline pipe from your plumbing con- 
tractor or building supply dealer. 


For information, mail the coupon 


@oeoeoeoeeoeeee#eeee8eee 8 @¢ @ 


LINE MATERIAL INDUSTRIES, Milwaukee 1, Wisconsin 
Please send me, free, Bulletin 56040 on Permaline Pipe. 


Name 





Address. 





City & Zone. —State. 








0) VoAg Teacher 
O Other 


Please check: O) Ag. Eng. Prof. 
0 County Agent 











26—BETTER FARMING METHODS—October, 1959 


Greases. 


County Agents 


County agents erected the first physical structure at the new Agricultural Hall of Fame site near 





Kansas City. They donated this flagpole, and this flag-raising ceremony was a highlight of their 


44th annual meeting. 


County agents left their annual 
meeting in Kansas City with their 
heads full of new information. Some 
of it was good — some bad. 

It was good to hear outstanding 
leaders in agriculture reaffirm their 
faith in the county agent. It was bad 
to hear some of the questions being 
asked by others about the county 
agent. 

Here is just a sampling of the kind 
of thing I mean. 

Said Dean Arthur D. Weber of 
Kansas State University: “On every 
hand questions are being asked about 
farming and its future; doubts are 
being expressed about agricultural in- 
stitutions; even the worth of extension 
service activities is being questioned 
by some people. Sometimes it seems 
that agriculture’s abundance, which 
made America strong and accounts, in 
large measure, for the growth of the 
total economy of our country, is no 
longer appreciated.” 

C. B. Ratchford, Director of the 
Missouri Extension Service, had this 
comment: “While the county agent’s 
position is highly respected, and the 
county agent is recognized as a leader 
in his community in agricultural, and 
even in civic and social affairs, county 
agents’ work is probably appreciated 
less today than ever before. This is 
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due, in a large part, to the large sur- 
pluses in agriculture. Some people 
even go to the extent of suggesting 
that the best way to cure the ills of 
agriculture is to stop Extension work 
and research, which is the ammunition 
for Extension workers.” 

Even the NACAA president, Orville 
Walker, in his parting remarks, noted 
this alarming situation when he said: 

“During the past year traveling 
through the country, I have been hear- 
ing remarks such as these — ‘Are you 
Mr. Agriculture in your county?’ ‘Are 
you a county agent of many years of 
experience, or one with one year of 
experience repeated many times?’ ‘Can 
you change — are you willing to take 
on a new look in agriculture?’ ‘Are 
you just a county agricultural agent?’ 
‘Let’s add more dignity to agriculture.’ 
‘Are you giving the farmers the service 
they want and need or what you think 
they need?’ ‘Are you, as agricultural 
agents, willing to pay the price of be- 
ing an outstanding agent?’ Yes, and I 
have even heard — ‘Do we need agri- 
cultural agents?? De you suppose it’s 
time that agricultural agents should 
take a good look at themselves and see 
how they would answer these ques- 
tions?” 

This same problem was evidently on 
the mind of Harold Jones, Kansas Ex- 





Meet — 


Raise 


Flagpole at 
Hall of Fame 


tension Director, when he told the 
agents: “During the past few years 
you have heard or read from radio, 
TV, press, and the lips of your neigh- 
bors, colleagues, and clientele such 
statements as this: Agriculture is in 
trouble. Agriculture is no longer an 
important part of the economy, the 
politics or the society of the United 
States. Farm population is dwindling. 
Youth are leaving the farm. The cost- 
price squeeze is on the farmer. Sur- 
pluses and subsidies are uncontrollable 
problems. The program of farmer ed- 
ucation which you agents have so ably 
taught has been largely responsible 
for this problem. Perhaps Extension 
has outlived its usefulness. 


the 


Can 





New NACAA president is Carl Rose of Fay- 
etteville, Arkansas. 
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county agent, as we have known him 
over the years, survive? What is the 
role of the county agent in the fu- 
ture?” 

County agents were impressed with 
the remarks of D. B. Varner, Chancel- 
lor, Michigan State University. Among 
the things he said, these fit into the 
category we have been discussing: 
“These questions are being raised now, 
more often, more persistently than 
ever before. They take two general 
forms, and I pass them on to you ex- 
actly as they come to me: 1. First, 
with the fantastic sums going into sur- 


plus commodities in America today in | 


our farm programs, how can we justify 
the existence of a system of county 
agents whose primary purpose is to 
help step up the efficiency of the 
farmers. 2. Secondly, with modern 
means of communication, are county 
agents really necessary any longer?” 

However, Varner did go on to out- 
line some other thoughts which are 
worth mentioning. He said: 

“My answer to both these questions 
is a solid ‘yes’, but ‘yes’ with some 
qualifications. The first one is about 
the fantastic sums going into surplus 
commodities. This involves deep, phil- 
osophical and political issues, and our 
role . . . in agricultural extension is 
to improve the economic lot of the 
farmer by helping him improve his 
efficiency. Our job is to subsidize ef- 
ficiency. Now the farm programs, 
largely political in nature, have 
and are, subsidizing inefficiency and 
here I rest our case. 

“And I believe that I have success- 
fully placed us on the side of the 
angels. My only hope is that the angels 
are adequately represented in Congress 
and in the State Legislatures.” 

Then, it becomes apparent that one 
of the underlying themes of this 44th 
annual convention was the problem 
of better public relations — for the 
farmer, the county agent, and all of 
agriculture. Recognizing this fact, the 
NACAA Relationships Committee 
recommended that the program in 
Miami Beach next October 30-No- 
vember 3 be heavily loaded with pub- 
lic relations information. 

But, let’s finish the 1959 meeting 
before we go to 1960. After all, this 
meeting in Kansas City was the larg- 
est one yet. More than 1,600 attended. 
Just over 800 of these were Extension 
agents, the rest were wives, children, 
and guests. The theme of the meeting 
this year, which centered around “Bal- 
anced Farming” was, “The Family is 
the Key.” 





Are you “up” on Magnesium? 


Soil supplies of magnesium are low in many areas of the 
U.S. Because, in some places, this shortage is relatively 
new, you may be overlooking the problem in your area. 
What are the danger signs? Why is magnesium impor- 
tant? What is the most complete method for replacement? 
The following questions are designed to help you test 
yourself. 


1. A need for magnesium is not always indicated by a mag- 
nesium soil test. 


True False 


a. Root Structures b. Leaves c. Stems 


3. Sul-Po-Mag (water soluble magnesium and sulphate of 
potash) does not change the soil pH. 


True False 
4. An estimated ............ tons of magnesium are lost into the 
Mississippi River each year. 
a. 5 thousand b. 5 million c. 5 billion 


5. A high analysis fertilizer decreases the need for magnesium 
in the fertilizer. 


True False ‘ 


6. Mixed fertilizers containing recommended amounts of 
Sul-Po-Mag furnish plants with adequate available mag- 


nesium. 
True False 
7. Magnesium acts as a carrier of ............ to the plant. 


a. Calcium b. Copper _ cc. Potassium d. Phosphorus 
8. The greatest amount of magnesium is removed from the 
soil by leaching. 
True False 
9. Magnesium availability in the soil is not affected by the 
amount of available calcium. 
True False 
10. An application of magnesium limestone will not change 
the pH of the soil. 
True False 





FOR THE CORRECT ANSWERS 











Quality fertilizer ) 
turn this ad up-side-down. If containing oa 
you have answered 8 out of 10 combination of 

° ly u are pret- . e readily available 
questions Correctly, yo p magnesium and 
ty well informed on Magnesium. sulphate of potash 
If you had trouble, you might ; obtained from 
be interested in sending for our PREM TAY Sul*Po»Mag 
booklet, “Magnesium.” a ed 
* ° This identifying Seal of Approval is assurance 
8 L 9 af : : of extra-value fertilizer 
2s p° 7° ” « pr wo oe ee eee ewe ene " 
be a © :sl0MSuU ! INTERNATIONAL MINERALS & CHEM. CORP., i 
L°t 1°% Lt - § Dept.BFM-40 Skokie, Ili. ‘ 
' Please send me a free copy of your ‘‘Mag i 
' nesium Booklet’’ which discusses magnesium rn 
: and Sul-Po-Mag for specific crops rT 
i 
Producers of 1 Name i 
Living Minerals | Street and No. 
: City State r 





ae AGRICULTURAL CHEMICALS DIVISION 
INTERNATIONAL MINERALS & CHEMICAL CORPORATION 


Administrative Center—Skokie, Illinois 
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with farm families in conducting their 
| respective Balanced Farming pro- 


© grams. 
-iy" | Balanced Farming is a Missouri-de- 


| veloped method of doing agricultural 
| Extension work. The idea has spread 
to many other states under the title 
“Farm and Home Development.” 

From outside the realm of Exten- 
sion was a major speech given by 
Charles B. Shuman, president of the 
American Farm Bureau Federation, 
Chicago. He spoke on the need for 
a sound agricultural legislative pro- 
gram. 

The annual meeting was not de- 
voted to business altogether. Guests 
were put in an inspirational mood on 
Sunday, the first day of the event. 

At that time, some 1,000 early reg- 
istrants gathered at the Hall of Fame 
site in Wyandotte county, Kansas, to 
see the agents present a 65-foot alum- 
inum flagpole and 49-star flag to the 
future national farm shrine. The 
NACAA-gift flagpole is the first bit 
of permanent construction completed 
on the Hall of Fame site. 

Two hundred thirty-five county 
agents were initiated into the order 
of Squanto — the agents’ fraternal 
organization. 


| A highlight of the program was a 

|tour of eight Missouri and Kansas 

Mate | farms. On these eight farms, visitors 

Ratt 0- Tei | could see how the county workers of 
| the two host states have been working 


« 





eeere@ereanetere 





»y During open periods on the pro- 
|gram, agents visited the Country 


All-weather drying and storage | Kitchen. At the Country Kitchen visi- 


| tors munched on delicate bits of food 


with push-button grain handling from many donors. Altogether, 100 


organizations made contributions to 
Need new storage and drying facilities? Want to stream- the success of the annual meeting. 

j > "ai ¢ j ati i reli ? ° . rr 
line grain handling and eliminate hand shoveling? Then tee ts ie Liithe Theater were edu- 
investigate Butler Stor-N-Dry grain centers featuring ‘ ao. ik. ; 

Be ; cational exhibits. They ranged in sub- 
new automatic bin unloading. ; f ‘ al cleat ail 

These new Butler centers combine all-weather drying jects irom sot testing to the mx maa 
and storage. They are the most completely automatic Florida - - the host state for the 1960 
grain handling systems available. meeting. 

_These centers take the guesswork out of choosing the Carl E. Rose of Fayetteville, Ar- 
pag coe: ; bring hea everything — need in kansas, was elected president of 
one “package. is includes: Butler bins, drying and NACAA for the coming year. 
aeration equipment — the finest, safest way to store and 
condition grain — loading augers and Butler’s new com- Others elected are Howard H. 
pletely automatic bin unloader. Campbell, Mineola, N. Y., vice presi- 

Butler Stor-N-Dry equipment, designed and manufac- dent; Joseph S. Thurston, Greensburg, 
tured by Butler grain storage experts, is available for 
every size farm and to meet all crop, climate and moisture 
conditions. 

Get tne full story of on-farm drying and the many ad- eniiien 
vantages it offers. Write today for your free copy of the 7 , , 
Butler booklet, “On-Farm Drying Pays Every Year.” Dates of next year's meeting are 
October 30 to November 3 inclusive. 

It’s to be held at the New Deauville 
BUTLER MANUFACTURING COMPANY Hotel in Miami Beach. See you there 
7331 East 13th Street, Kansas City 26, Missouri a — ; 


-- < Wa >. Editor, Better Farm- 
Manufacturers of Equipment for Farming, Oil Transportation, Outdoor Advertising s Frank Waddle, Editor, Be 
Metal Buildings - Contract Manufacturing ing Methods. 


Pa., secretary-treasurer, and Orville 
Walker, Kalkaska, Mich., retiring na- 
tional president, to the executive com- 
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DONT 
TRY 


WEATHER 


Coccidiosis is a year ‘round problem. 
To help prevent coxy losses in 
all kinds of weather...all year ‘round, 
be sure your growers use broiler starter 
and grower rations containing NICARB. 
Merck & Co., Inc. Chemical Div., Rahway, N. J. 
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Plant Funks-6 


the corn that 


wins when you Weigh and Compare. 


Wherever corn is grown, Funk’s-G is setting a 
profit pace unmatched by any other corn. 
Thousands of corn growers have Weighed and 
Compared. They have tested Funk’s-G against 
all comers. Side by side. In their own fields. 
Picked with their own pickers. Weighed on 
scales of their own choice. 

They have seen Funk’s-G consistently outyield 
the best of all challengers by from 5 to 15 
bushels an acre. This is the famous Funk’s-G 


yield bonus which can give you an extra wagon- 
load of harvested corn for each bushel of 
Funk’s-G you plant. 


Put Funk’sG . . . the high yielding product of 
expert, world-wide research . . . to work on 
every acre of your corn ground. It is consist- 
ently good . . . year after year. 


Order your ‘60 seed supply from your Funk’s-G 
dealer now. 


THE PRODUCERS OF FUNK’S G-HYBRIDS 
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What’s surprising is that 
iry Cutters still cost less 
per cutting foot than any other 
Write us 


in the field we'll show 


»n’s the top cutter buy 





). 








How to Sell Ideas to 


the Farmers You Serve 


Con’t from page 20 


gested course of action. And in the 
presence of others, if possible. 


When you see that the farme 
has adopted the recommended 
course of action, call this to 
his attention and reward him for 
the action he has taken. This is a 
most important step in condition- 
ing new behavior and should not be 
overlooked or thought unnecessary 


| with human beings. 


If the farmer regards you as a 
friend and as a person he respects, 
the fact that you are pleased by what 
he has begun doing may well be re- 
ward enough. People develop new 
habits because other people approve 
with words and looks. 

As a county agent you have other 
means besides words and looks for 
rewarding the new behavior pat 
terns you have called out in the peo 
ple you serve. John would, perhaps, 
be pleased to see his name in the 
newsletter, or pleased to find him- 
self mentioned in one of your news 
releases or radio programs. 

Don’t be approving just once, but 
several times on subsequent visits. 
When the water troughs are clean, 
say, with a beaming smile of ap- 
proval, “That looks like real drink 
ing water. Yes, sir!” — or something 
similar. 

The rule for the final step in 
selling ideas is: Reward the cus- 
tomer for buying the idea. 


Now, if the approach suggested 


| above doesn’t work, what else can 
| you 
| above might be called the positive 


as a county agent do? The 
approach in persuasion. From the 
viewpoint of establishing close and 
long-lasting relationships between 
people, it is the only desirable ap- 
proach. 


Use the Negative Approach? 

If the county agent were an em- 
ployer, and John Brooks, an em- 
ployee, the practical psychologist 


| would advise that if after a number 


of trials it looks like the positive 


| approach isn’t working, then the 





negative approach should be used. 

The negative approach involves 
arousing fear and anxiety by mak- 
ing threatening statements. But the 
agent is not an employer and can- 
not say, “John, if you don’t pay 
proper attention to the ventilation, 
you'll have to find another job.” 
The county agent, generally speak- 
ing, is simply not in a position to 
use the negative, scare approach 
when trying to convince someone to 
adopt a course of action. 

Suppose you were to say to John 
Brooks, “John, you are going to 
lose your flock if you don’t do some- 
thing about keeping your water 
troughs clean.” 

John will say to himself, “Trying 
to scare me, huh? Well, let him try. 
Nothing ever happened before.” 
And John will do nothing. 

Are you sure that John will lose 
his flock? What are the chances? 
So John does nothing, and his flock 
comes through in fine shape. Next 
time you see him you can tell him 
he was lucky. But you have called, 


“Wolf!” and the wolf never came. 

When an emergency situation of 
some kind really exists, when the 
wolf can clearly be seen coming 
across the hillside, then the county 
agent should and will use the scare 
approach to get John Brooks and his 
neighbors to take the immediate 
action which needs to be taken. 

When planning this article I 
asked Dick Dolloff, County Agent 
Leader of the Maine Extension 
Service, if he could think of any 
other time a county agent could 
justifiably use the negative ap- 
proach. 

Dick replied that if the agent 
knew the farmer well and was re- 
garded by the farmer as an old 
friend, then, as a last resort in his 
program of persuasion, the agent 
could say something like this: “John, 
I really don’t give a darn if you do 
lose $500 this year!” 

But don’t try this on John Brooks. 
You don’t know him very well yet. 
Take your time and use the positive 
approach. John is set in his ways, 
but you can sell him a new idea. 

End 





FREE CATALOG 


for 
VO-AG TEACHERS 


and 


COUNTY AGENTS 


More than 11,500 items for 
teaching agriculture are listed 
and illustrated in our new 
Nasco Catalog No. 58. If you 
haven’t received your tree copy, 
write today. 

Nasco... The International 
Agricultural Leader's Supply 
House is a “One-Stop Supply 
Service.” Thousands of Vo-Ag 
Teachers, County Agents and 
other agricultural leaders... 
professionals like 
you... have used 
our services for 
19 years. 

Satisfaction 
Guaranteed. 

Nasco Catalog by 
No. 58—320 Pages, § Fir" 
Fully Illustrated ; 





Good Calf Care 
Starts Before Birth 


OCCO-FED DAIRY COWS CAN HELP 
YOU DOUBLE YOUR DAIRY DIVIDENDS 


This husky little calf is only a few minutes old, but already it has a 
good start . .. thanks to proper care and feeding given its mother in 
the months BEFORE BIRTH. Many top dairymen have found it 
pays to feed OCCO Dairy Supplement during gestation, when 

the cow is doing double duty . . . producing milk and building a 
new calf. After drying off, self-feed famous OCCO Dairy 

Mineral and OCCO-Lak, too. Don’t skimp on feed during the 

dry period. Your OCCO man will be glad to suggest adequate 
rations that will fit into your home grown grain and 

roughage supply. Remember, more than 80% of OCCO 
Dairymen reorder OCCO. That’s real pos of 


This newborn calf can be taken off the cow in 4 days and put on OCCO Milk Repla 
and OCCO Calf Pellets. You can then SELL all your marketable milk and your Giles 


will get a fast, safe, scour-free start, too. 


a 
ia 


A TRUSTED NAME AMONG L 
HOME OFFICE: OELWEIN, IOWA 


OCCO ..... FEEDS ! 





Cre 


Quality . . . real proof of Results! 


OCCO “Protein Plus” Mineral FEEDS 
Box 640.7 OELWEIN, IOWA 
Please send me a copy of your FREE “Double 
Dairy Dividends” brochure. 


RR A a ee ED 
Address 


ceceeces SEO scccciese 


TR orciesecusescrsvessnennseseioee 
(] Cheek here for FREE scheduled showing of “IT Sure 


Pays OFF” 35 mm. strip film in one of your meetings. 
TOCK MEN FOR OVER 47 YEARS | Some Excellent Territories Availab! 
34 WAREHOUSES IN 22 STATES i 


le In Your Area For Qualified OCCO Service Mea, 
Ww 
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WORLDWIDE SERVICE TO THE POULTRY 


Dr. Salsbury’s Laboratories— 


the Scientific Approach to 


PEST SPRAY 


HELPS KEEP BIRDS FREE OF LICE AND MITES 


@ EFFECTIVE —Kills all important kinds of poultry insects 
@ ECONOMICAL—Costs only about 1¢ per bird treated 
@ EASY TO USE—Just spray it on; no need to handle birds 


YOU CAN HELP BRING PEST CONTROL UP-TO-DATE 


As you probably know, many poultry-house insecticides in use today 
are as old-fashioned as open-pollinated corn. They just don’t do the 
job. That’s one reason why farm flocks are badly loaded down with 
external parasites by mid-winter—at the very time when layers should 
be doing their best. Farmers, vo-ag students, and 4-H members look 
to you for better ways of doing things. So, encourage them to clean up 
the laying house NOW and use PEST SPRAY regularly. Spray the 
house and equipment. Then spray birds directly. PEST SPRAY has 
lasting properties—leaves a ‘“‘chemical plating” on the feathers of birds 
and on walls, floors, ceilings, etc. Pleasant to use—not messy or strong- 
smelling. Won’t stain or corrode. Deadly to bugs, harmless to birds. 


VAPO-ROOST SPREAD 
If flocks are troubled by body-dwelling bugs only, apply Dr. Salsbury’s 
VAPO-ROOST SPREAD directly on roost. Squirt it on—right out 
of handy self-applicator can. Lice and nits are killed by fumes. Adult 


feather mites die, too, but repeat treatment may be needed to kill 
newly-hatched mites. 


Dr. SALSBURY’S LABORATORIES 


Charlies City lowa 


lth Problems 


INDUSTRY 

















ARE YOU LOOKING 
FOR A 


PUBLISHER? America’s Top Breed 


SUFFOLK SHEEP 


ECHOES 





Con’t from page 10 


Where can I obtain the manual on 


| electricity mentioned in the article? 


Thank you for a fine article and idea. 
—Edward Noll, vo-ag instructor, Good- 


rich, Mich. 


I am interested in the article, “This 
Contraption Makes Students Sit Up and 
Take Notice,” by Harry W. Kitts and 
Marvin Nabben in the September issue. 

Can you tell me where to write for 
a copy of the manual and perhaps a 
plan for the demonstration panel? — E 
N. Gates, Mason City, Ill. 


You may get further information 
about this article by writing to Profes- 
sor Harry W. Kitts, Department of Ag- 
ricultural Education, University of Min- 
nesota, St. Paul 1, Minn.—Editor 


ABOUT SEPTEMBER EDITORIAL 

Your editorial in the September issue 
presented a very fair treatment of the 
problem of the publication of research 
results in popular style. 

There are two correlated issues which 
perhaps should be considered: 

1. Where the research is of a “prac- 
tical” or “applied” character publica- 
tion in a popular outlet is particularly 
desirable. It is often wise to cooperate 
with extension people in the work and 
in publication. Even “basic” research can 
be written up in popular style, particu- 
larly with the help of an extension spe- 
cialist who knows how to write for the 
farm advisor and for the farmer. 

2. A more important problem is that 
of the man who learns to enjoy a popu- 
lar audience. He may slant his work too 
far in that direction. The boundary line 
does not come, as some may suppose, 
when he crosses over from basic to ap- 
plied research. In fact, there is no real 
boundary here. The degradation of tal- 
ent comes in when he goes from truly 
original applied research to pseudo- 
original reports. The pathway leads 
through a phase when he says to him- 
self, “No research is worth while unless 
it is useful as a demonstration.” 

Finally, his “research” becomes essen- 
tially a rehash of known facts, e.g. corn 
yields were improved in a certain soit 
by the application of nitrogen fertilizer, 
etc. Note, I am not speaking of an area- 
wide fertility survey, which may provide 
new knowledge. Nor do I malign the 


SUFFOLK rams sire superior market 
lambs 

SUFFOLK ewes raise more pounds 
of lambs 

SUFFOLK lambs are sturdy, gain 
rapidly 


Leading book publisher seeks manu- 
scripts of all types: fiction, non-fic- 
tion, poetry, scholarly and religious 
works, etc. New authors welcomed. 
Send for free booklet BF. 


VANTAGE PRESS, INC. 
For more profit—raise Suffolks. 


120 W. 31 St., al New York 1. free booklet and list of breeders, write: 
Washington, D. rh ‘end Hollywood, Calif. Pp by oy) _— oso sage 


farm advisor whose proper work is teach 
ing that which is already known, as well 
as that which has recently become 
known. — L. E. Davis, Professor of Soils, 
University of California, Davis, Calif. 


Thanks, Mr. Davis, for your comments 
about the September editorial. They are 
very much appreciated.—Editor 
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COMING 
EVENTS 





October 12-15 — National 
Kansas City, Missouri 
November 9-17 — 93rd Annual Convention of 
the National Grange, Long Beach, California. 
November 20-26 — National Farm-City Week 
November 23-December 5 — International Live- 
stock Exposition-National Dairy Show, Inter- 
national Amphitheatre, Chicago, Illinois 


November 27-December 5 — Eleventh General 
Conference of The Secretariat of the Inter- 
national Federation of Agricultural Produc- 
ers, New Delhi, India. Contact R. Savary, 
Secretary General, Federation Internationale 
Des Producteurs Agricoles, Rue D’Hauteville, 
Paris X, France. 

November 31-December 5 — National 4-H Club 

Congress, Chicago, Illinois 

December 5-11 — National Vocational Agricul- 
tural Teachers Association Convention, Chica- 
go, Illinois. Contact Jim Wall, Executive 
Secretary, NVATA, Waverly, Nebraska 

December 16-18 — Annual Meeting of the 
American Society of Agricultural Engineers, 

The Palmer House, Chicago, Illinois. Contact 
J. L. Butt, Executive Secretary, American So- 
ciety of Agricultural Engineers, St. Joseph, 
Michigan 

Febreary 12-14, 1960 — Fact Finding Conference 
sponsored by the Institute of American Poul- 
try Industries, Kansas City, Mo. Contact In- 
stitute of American Poultry Industries, 59 E. 
Madison, Chicago 2, III. 

March 17-18, 1960 — Maryland Nutrition Con- 
ference, Shoreham Hotel, Washington, D. C. 
Contact Richard D. Creek, Chairman, Mary- 
land Nutrition Conference, University of 
Maryland, College Park, Maryland 

May 11-13, 1960 — Sixth Annual American 
Angus Conference, Texas A & M College, 
College Station, Texas. Contact Lloyd D. 

Miller, Director of Public Relations, American 
Angus Association, 3201 Frederick Boulevard, 
St. Joseph, Missouri 

July 17-20, 1960 — American Association of 
Agricultural College Editors Meeting, Cor- 

vallis, Oregon 


FFA Convention, 





Y amd NSURANCE 
\B co 
e 


MEL MILLAR 


“Did the tornado damage my barn? Well, | 
dunno . . . haven’t found it yet!” 





Pa eit B/OUR PROFITS 


XO FEED AUTO: 


ay 


SILO UNLOADER 
& TUBE FEEDER 


Add dollars to your income by feeding with a Badger Silo Unloader and Bunk 
Feeder. You can increase your herd and i 


ATICALLY with a 


dissect, 


with NO INCREASE IN 





PROFIT for you. 


This new improved model, because of its 
greater speed and capacity, will out perform 
all others. Handles any type silage with 
ease, frozen or unfrozen. It will give you 
years of trouble-free service. This unloader, 

en used with a Badger Bunk Feeder, 
forms an beatabli ination for mod- 
ern mechanical feeding. You'll save time, 
labor, money, and unnecessary loss of silage. 
You are assured of fluffy palatable silage at 
every feeding. 


DEALERSHIPS STILL OPEN 
IN SOME TERRITORIES 











LABOR. By eliminating manual feeding you can cut labor costs, help eliminate your 
hired man problem, and have more time for productive farming. You will also eliminate 
unnecessary loss and waste of silage. All this adds up to greater efficiency and more 


a 


Write for FREE literature 

Please send the following literature 
Barn Cleaners [] Silo Unloaders [) 
Bunk Feeders [} Student (] 











Name 
Address 


City State 
BADGER NORTHLAND INC. 














BOX 31, DEPT. BF KAUKAUNA, WIS. 





For County Agents 
and Vo-Ag Teachers 


NEW 106-page 
WATER SUPPLY 
COURSE 


plus 12 Instruction Charts 


Send today for this excellently 
written and illustrated Water Supply 
Course, complete with 12 Instruc- 
tion Charts for classroom use. De- 
tailed information on Water Sources, 
Treatment and Requirements; 
Pumps, Pumping Principles and 
Automatic Systems; Submersible 
Pump Accessories and Service. Un- 
biased and non-commercial. Book 
and charts are $1.50. Book alone is 
$1.00. Order direct from R. W. 
Lewis, Fairbanks, Morse & Co., 600 
So. Michigan Ave., Chicago 5, II. 


| @ Farreanxs-MorsE 





New QUICK, EASY WAY 


to LOAD SILAGE 
from your TRENCH SILO! 


hy 


the AMAZING 


TRENSLIGE LOADER® 


a \ 


NO OTHER LIKE iT! 
] 


: \j- a= \ 

© ONE MAN Operates from Tractor Seat 

ONLY the SUN-MASTR TRENSLIGE Loader 
loads with feed wagon at front or side of trac 
tor, or on top of bank. ONLY the SUN-MASTR 
TRENSLIGE Loader prepares feed so well 
EASIEST of all to mount. Just attach tongue 


clevis to tractor draw bar and slip drive shaft 
in place. 


© Fits ANY Tractor—Easy to Transport 
Hydraulic control. Self-contained system — 
POWR-PAK pump and heavy duty cylinder 


© Many Other OUTSTANDING Advantages 


| FREE - Write today for FREE illustrated folder and low price. 


SUNFLOWER INDUSTRIES, INC. 
539 So. Kansas Olathe, Kansas 
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Somebody's confused. The job of one of these youngsters was to block. 
He'll have to learn that the final score of every game depends on the 
combined skills — teamwork — of each member of his team. 


Uowhe ow a’ thaw, 160.You're teamed up with other agricultural leaders 
to help the farmers in your area turn their farm problems into profits. There's 
another important member of your team — your local veterinarian. His expe- 
rience in diagnosing complicated multiple deficiency disorders in livestock is 
invaluable. He can prescribe the correct combination of high quality vitamin 
and mineral supplements that will restore and maintain maximum animal 
health and growth, while at the same time holding costs down, boosting profits. 
Always recommend his skilled advice when faced with a nutritional problem. 


For over 40 years, highest quality Vitamineral supplements 
have been available only through veterinarians. 


VETERINARIAN’S FORMULA FEED MANUAL. 56 pages, fully illustrated— 
contains proved formulas for low-cost feeds, utilizing home-grown grains...information 
on management, sanitation, deficiencies. Ask your veterinarian for a copy now! 


VITAMINERAL PRODUCTS CoO. PEORIA ILLINOIS 
Via-D-Mineral...Con-O-Mineral...Viamineral...Ribad...Via-Z-Mineral... 
VpC Dog Food Supplement 


Crk 





BRIEFS 
FROM 
WASHINGTON 


e Effective July 1, four additional 
seeds will be subject to the labelling 
and other requirements of the Fed- 
eral Seed act. They are sugar beet, 
mustard, tobacco, and sorgrass seed. 


e The current cattle buildup is 
moving at a pace that will produce a 
severe bust in the 1960's, USDA 
warns, with only a general drought 
likely to reverse the trend. 


e Formal opening of the new Na- 
tional 4-H Center in Washington took 
place June 16, eight years after pur- 
chase of the site. 


@ County ASC employees have 
formed a new national association, 
electing C. T. Norris, of Mississippi, 
as president. 


e Land contracts under which buy- 
ers make small down payments and 
do not get title to farms until install- 
ment payments build up their equity 
offer important advantages to both 
buyers and sellers, USDA economists 
say. Sellers get a tax break by stretch- 
ing out capital gains from farm sales, 
buyers get control of farms with more 
capital free to invest in stock and 
equipment. End. 


BFM ADVERTISERS’ INDEX 


American Cyanamid Co. . 
American Tel. & Tel. Co. 
American Zine Institute ... 
Badger Northland, Ine. .. 
Bostrom-Brady Mfg. Ce. . 

Butler Mfg. Co. 

Ciba Pharmaceutical Products, Inc 
Colorade Serum Ce. 

Dairy Equip. Co. ........ 
Danuser Machine Co. ..... 
DeKalb Agricultural Assoc., Inc. 
Fairbanks, Morse & Co. . 

Fort Dodge Laboratories, ipe. 
Funk Bros. Seed Co. . 
International Minerals & Chem. Corp 
Lilliston Implement Co. 

Lilly & Co., Ell 

Line Material industries . 
MeCulloch Corp. 

Merek & Co., Inc. ‘ 
National Agricultural Supply Co. 
National Suffolk Sheep Ass'n. . 
Nega-File Co. 

Oelwein Chem. Co. 

Peggy Ann Candy Co. .......... 
Pfizer & Co., Chas. 

Ritchie Mfg. Ce. 

Ruberold Co. 

Salsbury Labs., Dr. 

Servis Equip. Co. 

Sinelair Refining Co. ............ 
Stewart-Warner Corp. 

Suntior er Industries, Ine. ..... 
Texaco, Ine. 

Vantage Press ‘ 
Vitamineral Products Co. ...... 
VyLactos Laboratories, inc. 
Western Condensing Co. 

Wyeth Laberateries 





HELPFUL BOOKLETS 





HOW 
TO 
ORDER 


1—Stock Watering Problems 


A brochure from Starline, Inc., tells 
how the problem of watering your stock 
can be solved by letting them do it 
themselves. Circle the postal card num- 
ber above to get your free brochure. 


2-Broiler Vaccination 


Ten rules for successful flock vacci- 
nation are included in a service bulle- 
tin available free to agricultural leaders 
from Merck & Company. 


3—Leathercraft Catalog 


A free 100-page Leathercraft Booklet, 
free to you from Tandy Leather Com- 
pany, shows a complete array of leather- 
craft supplies, accessories, and ideas. 
Send for your free copy. 


4—Handling Potatoes 
A 64-page publication packed with ex- 
pert advice on growing, handling, stor- 
ing, loading, and shipping potatoes is 
available free to you from Union Pacific 
Railroad. 


5—Agriculture Texts 


The Educational Book Division of 
Prentice-Hall would be pleased to send 
you a brochure listing their agricultural 
texts. Order your free copy today. 


6—"Eave-Seal’” Grain Bin 


Behlen Manufacturing Company 
would like to send you information 
about their new grain bin which may 
be filled to the top of the roof cone. 


7—Milking Machine Part Book 


A complete listing of replacement 
parts for all milking machines is con- 
tained in a catalog available free to 





agricultural leaders from Crown Dairy 
Supply Company. 


8—Lungworm Treatment 


Fort Dodge Laboratories, Inc., would 
like you to know about their new prac- 
tical treatment for the lungworm. For 
complete information, circle the postal 
card number above. 





9—Booklet of the Month 


You'll want to order a copy of this 
reference handbook of ASC and CCC 
regulations on farm grain storage. 
This 33-page booklet answers such 
questions as: Who is eligible for a 
government loan? How do you go 
about getting the loan? How do you 
pay back the loan? ASC approved 
equipment, etc. 

This booklet, listed at 75 cents 
each, is yours free from Behlen 
Manufacturing Company, Columbus 
Nebraska, You may get a single copy 
by circling the postal card number 
above. If you’d like additional copies 
for distribution to farmers, let Beh- 
len know how many you want. 





SELECT the booklets you want 


FILL IN your name and address 








10—Story of Haymaking 


A helpful booklet available free from 
Allis-Chalmers Manufacturing Company 
tells the story of better haymaking. 
Order your free copy today. 


11—Anhydrous Ammonia Booklet 


This booklet from 


monia, its use rate, 
application. It also tells how it is made. 


12—Farm Building Guide 


This eight-page two-color folder high- 
pole-type farm 


lighting features of 


Grace Chemical 
Company gives data on anhydrous am- 
and methods of 


CIRCLE the corresponding number on the postal card 


MAIL CARD—no postage needed 


building construction is available free 
to ag leaders from Koppers Company 
Inc. Order your copy today 


13—Grain Insect Killer 


To keep insect pests out of stored 
grain you need to know about Pyre- 
none. The Fairfield Chemical Division 
would be happy to send you complete 
information, Circle the postal card num 
ber above. 


14—New Inoculation Process 


A revolutionary new process can eli 
minate on-the-farm inoculations of 
legume seed. The process forces the liv 
ing bacteria into the seed where they 
remain for many months. Northrup, 
King & Company would be happy to 
send you their helpful booklet, “Alfalfa 
Seed,” which explains this new process 


15—Electrical Wiring Chart 


The Electric Auto-Lite Company 
would be pleased to send you thei! 
wall chart showing the wiring of auto 
motive electrical systems. Order this 
for your classroom or office bulletin 
board. 


16—Portable Mix-All 


This portable Gehl Mix-All, designed 
to grind, mix, and deliver two tons of 
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These are actual pictures of 
prize-winning animals taken by 
outstandi livestock photog- 
raphers. They are printed on 
heavy paper and will last in- 
definitely. Can be used over and 
over in classroom judging. Cor- 
rect placings and reasons are 
provided with each pictorial. 


BEEF CATTLE 


Hereford Heifers 
Hereford Steers 
Polled Herefords 
Polled Shorthorn Cows 
Shorthorn Heifers 


Angus Bulls 
Angus Cows 
Angus Heifers 
Brahman Bulls 


HOGS 


Berkshire Bred Gilts 
Berkshire Gilts 
Chester White Hogs 
Duroc Market Barrows 
Duroc Mature Boars 
Duroc Mature Sows 


Duroc Senior Boars 
Duroc Gilts 
Hampshire Gilts 
Poland China Hogs 
Tamworth Gilts 
Yorkshire Gilts 


DAIRY CATTLE 


Holstein Heifers 
Holstein Cows 


Brown Swiss Cows 

Guernsey Cows 

Holstein Bulls Jersey Cows 

Holstein Cows Red Poll Bulls 
Red Poll Cows 


SHEEP 


Columbia Ram Hampshire Ewes 

Columbia Sheep Shropshire Ewes 

Corriedale Breeding Southdown Market 
Ewes Lambs 


5 CENTS EACH 
No C.O.D. Orders Please 


Order your pictorials today from 
Service Section 
Better Farming Methods 
Mount Morris, Illinois 





IMPROVED NO. 2 BOSTROM 
LEVEL 





TODAY fattest 
ir 
priess and name of our ibutor near you. 


BOSTROM-BRADY MFG. CO. 
520 Stonewall St., 5.W. ATLANTA 3, GA. 
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feed in minutes, ho just been intro- 
duced. For furth rs information, cirde 
the postal card -umber above., 


17—June Pastures in January 


A brochure from Ray Cunningham & 
Sons, Inc., tells, a!! about a hay saving 
technique where 9() percent of the leaves 
are saved. Order your free copy. 


18—Lok-Frame Stee! Buildings 


Inland Steel Products Company woule 
be pleased to send you a free copy of 
their colorful brochure, “Lok-Frame 
Steel Buildings.” 


19—More Milk Money 





: 
‘ 
A brochure available free to agricul- 


tural leaders, “Make More Money With 
Milk,” is yours for the asking from 


Zero Sales Corporation. Circle the 
postal card number for your free copy. 


20—Vo-Ag Supply Catalog 


Vo-ag teachers who don’t have their 
new NASCO Catalog No. 58 may get 
a free copy by circling the postal card 
number above. This catalog contains 
11,500 items for teaching agriculture. 


21—Calf Dehorning 


A demonstration you can use on calf 
dehorning is available from the Sun- 
beam Corporation. Get your free copy 
of this literature. Order today. 


22—Harvest Early 


For complete information about how 
you can profit more by harvesting early, 
send for this colorful booklet on John 
Deere’s 458- grain drier. 


23—Nematode Chart 


An attractive 16 x 22-inch wall chart, 
available free to ag leaders from Shell 
Chemical Corporation, gives the scien- 
tific and common names, and principle 


hosts of 50 different nematodes. 
an excellent teaching aid. 


It is 


24—Storage Elevators 


Mayrath, Inc. invites ag leaders to 
send for a free copy of their literature 
on corn and hay elevators. 


25—Livestock Disease Guide 


The Commercial Solvents Corporation 
would be pleased to send you a copy 
of their poultry and swine disease guide. 


Circle the above number on the en- 
closed card to get your copy. 
26—Combine Pick-Up Reel 

Complete information on _ pickup 


reels for combines and windrowers is 
available to ag leaders from the H. D. 
Hume Company. Send for your copy 
without delay. 


27—Cobalt Bullets for Sheep 


Sheep need Cobalt to assist in the 
formation of Vitamin Bis. Here is com- 
plete information about a one-dose way 
to provide this Cobalt. Nicholas of 
America, Limited, would be happy to 
send you their booklet on Cobalt Bul- 
lets if you will simply circle the postal 
card number above. 


28—Clear Span Pole Barn 





bir Plywood 


Complete working plans and step-by- 
step instructions for building a 36-foot 
clear span pole barn are available free 
from Douglas Fir Plywood Association. 


29—Chain Saw Booklet 


A helpful booklet McCulloch 
Motors Corporation gives descriptions 
of their full line of chain saws. You 
may get a free copy. 


from 


30-—Livestock Waterers 


The Ritchie Manufacturing Company 
would like for you to have a folder 
picturing all models of their livestock 
waterers. Get your copy by circling the 
postal card number above 








31—Irrigation Guide 


Ag leaders, you'll get lots of valuable 
information from a booklet, “Prepare 
for Irrigation,” from the Farmhand 
Company. Order your free copy. 


32—Stop Pig Anemia 


The Veterinary Laboratories of Ar- 
mour and Company would like to send 
you a free booklet describing the use 
of Armidexan to prevent anemia in 
baby pigs. Circle the number above to 
get your copy. 


33—Bush Hog Hay Cutter 


f 





“ 


The Bush Hog Manufacturing Com- 
pany has made their regular heavy-duty 
cutter adaptable for hay cutting. For 
further information circle the postal 
card number above. 


34—Build A Pond 


That’s the title of an informative 
booklet that’s yours free from the J. I. 
Case Company. Many practical pointers 
on pond construction are given. 


35—Fibre Drainage Pipe 


A colorful 28-page book from Line 
Material Industries explains the use of 
fibre pipe for drainage, sewer and septic 
systems. Get your free copy by circling 
the postal card number above. 


36—Pasture Without Soil 


Buckeye Incubator Company invites 
you to send for free literature on their 
grass incubator, This booklet tells how 
you can go from seed to feed in just 
six days without any soil. 


37—Using Motion Pictures 


“Teaching and Training With Mo- 
tion Pictures” is an 1l-page booklet 
from Bell & Howell Company telling 
how movies are made. For your free 
copy, circle the postal card number 
shown. 


38—Facts About LP Gas 


This attractive 24-page booklet from 
the National LP Gas Council describes 
the advantages of LP Gas for all major 
uses in the home and around the farm. 
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WHO READS 


BETTER 
FARMING 
METHODS? 


Professional Magazine 
for Ag Leaders 


Ag leaders have one problem in common 
+sehow to get across what they should 
to the people they serve. 


This problem we call COMMUNICA- 
TIONS. It’s the primary editorial chal- 
lenge of BETTER FARMING METHODS, 
your professional magazine. 


Communicating properly and adequate- 
ly is a problem in every profession. 
But it’s an especially acute one among 
ag leaders. You know what your em- 
ployer, whoever he is, wants you to 
communicate. But how to get that 
message to ‘‘your people’’ is your 
responsibility. To this end, BETTER 
FARMING METHODS is dedicated. 


Because so many age-related profess- 
ionals are served by BETTER FARM- 
ING METHODS, you may be interested 
in who they are. These are the class- 
ifications listed on the circulation 
statement: 


Vocational Agricultural Teachers 
Soil Conservationists 
Extension Specialists 
County Agricultural Agents 
Agricultural Engineers 
4-H Club Agents 
Experiment Stations 
Administrative Leaders and Supervisors 
Farm Home Administration Supervisors 
Bank Farm Service Agents 
Trade Organizations 
Professional Farm Managers 
Government Personnel 
Institutional Agricultural 

Departments and Libraries 
Community Farm Leaders 
Manufacturers’ Salesmen 


We are proud to serve you and your 
associates in agricultural communica- 
tions. 


Frank Waddle, 
Editor 
Jack Vye, 
Advertising Mgr. 
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NEW DARI-KOOL COOLS FASTER 





Se OL eS TNL OSS Oa 


“| Sure Am 
Pleased With 
DARI-KOOL’S 
Trouble-Free 
Operation!” 


Writes MR. HOWARD ANDERSON 
Route 1, Ridott, Ill. 





“I purchased my 150 gallon Dari-Kool in November, 1957 
and sure am pleased with its trouble-free operation. It is so 
easy to keep clean, too. I like the 2-speed agitator because it 
assures me of an accurate butterfat sample. I heartily recom- 
mend Dari-Kool to anyone interested in a bulk cooler.” 


(signed) foward Crolrsm— 
ine may be 


poured or piped 
to cooler 







® 
The Largest-Selling Cooler 
In The World! 


"  $hown above new low design 400 gallon 
Dari-Kool. Also available in capacities 
from 100 to 1250 gallons. 


THAN ANY OTHER COOLER— 
and here’s why 


inne 


@ Dari-Kool’s faster cooling means lower 
blend temperatures—higher quality milk. 

@ The milk cannot be damaged by freezing 
because it is cooled with 33° ice-water. 

®@ Dari-Kool tanks are much easier to clean. 
The moist milk tank sidewalls prevent 
spattered milk from drying on — which 
causes milkstone. 


A recent nation-wide survey of bulk tank 


1 over the next leading brand. Your dealer 
has a copy of this survey. Ask to see it. 


33° ice-water is pressure-sprayed < ae 
over all 4 sides and the entire Send for your FREE fay 
bottom of the milk tank. Milk heat MILKHOUSE PLAN KIT 
is removed faster than is possible ~ wi, De 

with any other cooler or method. } Jee See, BOE Cont 


DAIRY EQUIPMENT COMPANY + Madison, Wisconsin 
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FARMING PROGRAMS FOR SMALL 
ACREAGES, published by The 
Interstate, 19-27 North Jackson 
St., Danville, Il. 


AUTHOR: E. M. Juergenson, Assistant 
Professor of Education, University of 
California. PUBLICATION DATE: 1959. 
DATA: First edition, cloth bound, 268 
pages. PRICE: $4.25. 


This book presents in one volume the 
factors you need to know about the 
kind of commercial farming that re- 
quires only a small amount of land. 


FARM TRACTOR MAINTENANCE, 
published by the Interstate, 
19-27 North Jackson St., Dan- 
ville, Hl. 


AUTHORS: Arlen D. Brown, Associate 
Professor of Agricultural Mechanics, 
Purdue University, and lvan Gregg 
Morrison, Farm Mechanics Specialist, 
Purdue University. PUBLICATION DATE: 
1958. DATA: Second edition, cloth 
bound, 215 pages. PRICE: $3.50. 


This book was written for farmers, 
students, and teachers with emphasis 
placed throughout on preventive main- 
tenance. 


MODERN FARM BUILDINGS, pub- 
lished by Prentice-Hall, Inc., 
Englewood Cliffs, N. J. 


AUTHORS: Wallace Ashby, J. Robert 
Dodge, and C. K. Shedd, all of USDA. 
PUBLICATION DATE: 1959. DATA: First 
edition, cloth bound, 390 pages. PRICE: 
$7.35. 


Whether you are a farmer, a builder, 
or designer, “Modern Farm Buildings” 
helps you to decide what kind of build- 
ing will be most useful under a given 
set of requirements. All information con- 
forms to the latest recommendations 
of the USDA. 


FARM WELDING, published by Mc- 
Graw-Hill Book Company, 
Inc., 330 West 42nd St., New 
York 36, N. Y. 


AUTHOR: Marvin M. Parker. PUBLI- 
CATION DATE: 1958. DATA: Third edi- 
tion, cloth bound, 262 pages. 


“Farm Welding” is written primarily 
for vocational agriculture students, 
farmers, and rural out-of-school groups. 
It is intended to be used as a text in 
welding and to explain how welding is 
used on the farm. 
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VETERINARY 
OCIENCE 
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A preventive approach to animal disease 


The sterile conditions under which veterinary Lilly veterinarians emphasize the preventive as- 
studies are carried out at the Lilly Research _ pects of disease. Their objective is to eliminate 
Center for Agricultural Sciences rival those of — livestock and small-animal loss through better 
any laboratory. diagnostic aids and preventives. 

Each laboratory contains a sterile cage for aseptic Veterinary research is coordinated closely with 
work, essential in animal-disease research. A spe- that of Corn States Laboratories, Inc., of Omaha, 
cial wing contains large animal-isolation rooms, Nebraska, the Lilly veterinary subsidiary. 

an operating room, and nutrition kitchen. vide 
Special isolation units make possible the study of 
up to 24 different infectious diseases per room. 
Each unit has its own air system to prevent cross- 
contamination. 

The veterinary research program encompasses five Gitty 
areas of investigation: microbiology, tissue culture, 

pharmacology, parasitology, and clinical. Up to 
100 chemical compounds are studied yearly. 


LOOK TO LILLY FOR 
RESEARCH LEADERSHIP 


QUALITY /RESEARCH /iNTEGRITY 


ELI LILLY AND COMPANY- INDIANAPOLIS 6, INDIANA 














Servis Gyro 140 - 4-row, all gear driven shredder 


Now, shred up to 100 acres a day. This new Gyro shreds 4 rows of 


cotton, sorghum, or corn stalks.. 


handling 1'A” 


. clips a 140” swath of pasture, 
stalks with ease. 40” 


offset on each side makes it 


IDEAL FOR ORCHARDS and work close to fences and barns. Uses same 
type heavy-duty gears (no V-belts) and drive shaft, same heavy flywheel 
blades and carrier as other famous Gyro cutters. 


Available about November 1. Write for details today. 





Two other great new implements 


LONE STAR BLADE. lots of 
blade ...low price. All welded, 
sturdy, 240-lb. construction. 13” 
mouldboard plus 6” replaceable 
cutting edge of 2” grader-blade 
steel. 8 adjustments for angling 
and reversing. And...in most 
parts of the country it retails for 
under $100! 





SOIL SCRAPER. A scraper that 
really takes the ground. Can 
scarify and scrape at same time. 
Levels, grades, backfills. Curved 
mouldboard rolls dirt up for full 
load: 17 and 20 cu. ft. respectively 
in 66” and 77” models. A heavy 
duty tool. 


CLIP THIS COUPON FOR ILLUSTRATED BULLETIN WITH COMPLETE DETAILS 
SERVIS EQUIPMENT COMPANY Dept. BF 
| 1000 Singleton Bivd., Dallas, Texas 
| Please send me information on items checked 
| Name__ a —s 
| a _ 
| EQUIPMENT CO. Town ilieniehdasanmandes State = 
| . DALLAS, TEXAS Type Tractor Owned sini 
| () Gyro 140” Shredder (Pull-type) (CD Pasture Renovator (D Soil Scraper 
| (_) Gyro 84” Brush Cutter (Pull-type) (D Lone Star Blade (light, 6’) 
(_] Gyro 66” Shredder (Pull & lift models) (Whirlwind Terracer (LJ 3 Way Ditcher-Terracer Blade, 6’ 

(_) Gyro 60” Shredder (Pull & lift models) (Lj Heavy Duty 3-Way Blade, 7’ 

’ Hi 

| CE 60” Clipper (Pull & ltt models) ([) Wetesn Aatematic Row Metter — Fw 7 paatedacer (w/Bresh Rake 
| (-) BM-60” Mower (Belly mount) (C) Dump-type Rake at'chment.) (Row crop tractors) 
Oo cee cee ee ee ee ee ee oe oe 
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Add 
Sound 
To Your 
16mm Films 


Ag leaders frequently ask about 
putting sound on films that they 
have made locally. If only one or 
two finished prints are needed, the 
cheapest and most practical way to 
add sound is with a magnetic sound 
track. 

This method, however, requires 
a projector with magnetic record- 
ing and play-back attachments to 
show as well as to record the film. 

The original film is edited to the 
right length and sequence and then 
a magnetic strip is applied by a 
laboratory. Duplicate copies can be 
made but each one must have a 
magnetic track put on and each 
must be recorded separately, 

Professional producers, on the 
other hand, generally use an optical 
track. With this method many dupli- 
cate prints with both pictures and 
sound can be made easily. 

In producing a film with optical 
track, a work print is usually made 
first. This work print is edited and 
used as a guide in recording narra- 
tive, music and other sound effects. 
This recording is done on either 
magnetic film or tape. The tape is 
then played into an optical film re- 
corder which puts the sound on an- 
other film in the form of an optical 
track. This track appears as a series 
of light and dark areas on the film 
edge. 

The last step is to make a release 
print by recording the sound track 
and the original film on still an- 
other film. This is a composite print 
ready for projecting. All of these 
steps are expensive and time con- 
suming, and they require profes- 
sional equipment. That's why most 
ag leaders are advised against try- 
ing to put an optical track on their 
own 16 mm. films. 
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NEW MISSOURI OFFICERS 





Officers of the Missouri Vocational Agriculture Teachers Association for 1959-60 who were elected 
at the annual conference are, front row, left to right: E. F. Kamer, Montgomery City, Executive 
Member, North; Peyton Schafer, Bolivar, Reporter; Lee Fitchett, Chillicothe, Vice President; and 
Raymond Ridge, Poplar Bluff, President. Back row, left to right, are: Bill Fulbright, Richland, 
Secretary-Treasurer; Clarence Pearce, Warrensburg, Sergeant at Arms; Ward Harrington, Macon, 
Immediate Past President; Stephen Douglas, West Plains, Parliamentarian; and Gerald Page, Nixa, 
Executive Member, South. 
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SESE SSE SE: 
Structural | 


YOU CAN’ T BEAT 


THE STRENGTH OF S-T-E-E-L PLUS THE 
RUST PROTECTION OF Z-I-N-C COATING! 
Strength . . . rigidity . . . ability 
to withstand rough treatment... 
dependably yours with galvanized 





sheets. For best value, buy sheets 










with a label that shows weight of 
:) AG LEADERS ) zinc coating in ounces. And for 
longer’ service, 
ARE IMPORTANT ne ig 
TO— coated sheets 
AGRICULTURE oneh as this. . : 
**Seal of Quality 
TO— 





















* PROGRAM 3 


Higher energy 
feeding! 


Your calves get 10% fat, 28% protein 
in Peebles’ 10-28 Super Calf-Kit! 








YOUR ADVERTISING | 


324 eo St., ielaniie, tedden, Dept. BFM-10 











Now! You can raise stronger, healthier calves that 
make better herd replacements. Start them the 
Peebles’ 10-28 Super Calf-Kit way! 

Here’s a milk replacer that’s tailor-made for higher 
energy feeding. Tests prove that Peebles’ gets young 
calves off to a stronger start. Its balanced formula 
produces important early weight gains...promotes 
vigorous health, bigger frames, silkier coats. 

Peebles’ prevents scours, too. It’s Thermogized 
and fortified with antibiotics Aureomycin and Terra- 
mycin. Mixes easily into a smooth, creamy liquid that 
calves really go for...stays in suspension. Replaces 
all fresh milk after colostrum. Get Peebles’ 10-28 
Super Calf-Kit today. 


hiac ONDENSING COMPANY 
a | ogee PPLETON, WISCONSIN 
: L ; a rgest of Whey Products 

L 
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EDITORIAL 





by Frank Waddle 


How can we end the surplus problem? 


The problem of over-production 
continues to plague us. A record corn 
crop this fall will aggravate the dif- 
ficulty. 

This could put ag leaders in a 
rather ticklish situation. Already, 
some questions are being asked about 
who’s responsible for the burden of 
surpluses. Sometimes a finger is 
pointed at agricultural leaders. Then, 
we should be anxious for a solution. 

But what can be done? 

At least one solution has been 
proposed by a University of Minne- 
sota economist. Willard W. Cochrane 
proposed a “food for development” 
plan to make surplus American farm 
goods available to foreign nations. 

Cochrane, who is president of the 
American Farm Economics Associa- 
tion, made the following seven point 
proposal : 

1. Except for famines, U. S. farm 
surpluses sent to other lands should 
be used exclusively for economic de- 
velopment. 

2. Once surplus goods are com- 
mitted to a development plan, they 
would no longer be considered “‘sur- 
pluses.” Instead, the country would 
have a claim on U. S. domestic pro- 
duction just as it might now under 
the International Wheat Agreement. 

3. Food and Fiber committed 
under the plan would be financed 
in ways acceptable to countries re- 
ceiving it — such as by grants, loans 
or sales for local currency. 

4. Recipient countries would have 
to show that development supplies 
from the U. S. don’t reduce their 
normal food and fiber buying from 
other nations. 

5. Complementary programs to fi- 
nance purchase of hard goods, con- 
struction materials, and services 
would be necessary, since develop- 
ment supplies could pay for no more 
than 70 or 80 percent of a plan or 
project — and usually less. 
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6. Competing nations burdened 
with farm surpluses — like Canada 
and Argentina — would be invited 
to participate in the same program, 
under United Nations sponsorship. 

7. Until a world program is set up, 
the U.N. Food and Agricultural or- 
ganization should have responsibility 
and funds to help receiving countries 
work out plans for economic devel- 
opment. This would help avoid 
“meddling” charges against the U. S. 

Cochrane used India as one hypo- 
thetical example of how “food for 
development” might work: Suppose 
India has a five-year plan, involving 
transfer of millions of workers out of 
agriculture and into vocational train- 
ing and industrial work. In the early 
phases, food output would probably 
go down. In later phases, food de- 
mand would probably go up faster 
than farm production. 

If this happened, India would 
need to import more food for 5 or 
10 years. But scarce foreign exchange 
would already be tied up for hard 
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“4 did use the printed program on rat con- 
trol that you gave me. | stuffed up twenty- 
three rat holes with it.” 





goods. This is where U. S. “food for 
development” would come in: We 
would provide food at prices and 
under conditions which would not 
impair India’s financial structure. 
One condition, for example, would 
be that giving India food would not 
cut back its normal commercial pur- 
chases from the U. S. and other 
countries. 

As another example, Cochrane 
said the U. S. could provide food 
and fiber to feed and clothe workers 
involved in a road building or land 
clearing project in a poor country. 
The U. S. might also grant the coun- 
try a loan for hard goods needed on 
the project. The country itself would 
pay the workers a cash wage. 

Cochrane added, however, that a 
“food for development” plan would 
need to be “married to” a compre- 
hensive supply control program. Us- 
ing food for development would not 
be a cure-all. If this plan were used 
alone, he said, farm production 
would be again expanded to the 
point where there are surpluses even 
though we have a permanent for- 
eign disposal program. 

By supply control, Cochrane said 
he meant “conscious adjustment of 
supply to demand commodity by 
commodity, year after year, to yield 
prices in the market that have al- 
ready been determined 
some responsible agency.” 
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He said it was his contention that 
“farmers must come to accept supply 
control of the rigorous type involving 
use of sales quotas. This contention,” 
he continued, “is based upon two 
strands of reasoning. First is the gen- 
eral conclusion that total supplies 
will quickly adjust upward to match 
any expansion in demand. Second, 
supply control based upon adjust- 
ments in any single input (such as 
land or labor) is blunt and inef- 
fective.” 











HIGH INCIDENCE 
OF MASTITIS NOTED 


A recent survey indicates that more 
than 80% of all dairy farmers report 
trouble with mastitis. The seasonal 
pattern of outbreaks shows a peak dur- 
ing .the fall and winter months. With 
mastitis such a widespread problem, a 
program of prevention and control is 
the best answer. Nolvasan solution, 
used as an udder wash and for sanitiz-— 
ing equipment, prevents the spread of 
infection. Soxipent is unmatched for 


effective treatment of even stubborn 
cases. Together, they make a combina- 
tion you can recommend with confidence. 





CLAY TARGETS MAY CAUSE 
PIG POISONINGS 


Now that the hunting season is almost 
at hand, farmers should be cautioned 
to keep swine out of pastures where 
clay pigeons have been used for target 
shooting. The material used in the 
targets is a poisonous coal tar product. 


MILK MAY NOT BE 
‘THE PERFECT FOOD’ 


Milk is the major part of the diet in 
the young, but, as a food, milk is very 
low in iron content. As a result, dur- 
ing the early period of rapid growth, 
the supply of iron present at birth 
in the young animal's body rapidly 
becomes depleted. Iron-deficiency ane- 
mia often sets in. The injectable iron 
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produced by Fort Dodge Laboratories, 
Ferrextran, has proved a real aid in 
preventing anemia in new-born pigs, 
lambs, calves and colts. Ferrextran 
helps them get off to a good start to- 
ward healthy growth. 


FALL PIG CROP 
UP 8% OVER ’58 


USDA reports in- 
dicate an 8% in- 
crease in the 
1959 fall pig 
crop. A_ total 
of 6,394,000 
sows are ex- 
pected to farrow, 
compared with 

<a 5,912,000 last 
year. This bigger pig population, with 
the possibility of many additional 
growers entering the picture, multi- 
plies the danger of hog cholera. The 
more pigs, the greater the risk. Farm— 
ers in your area should be urged to 
vaccinate against cholera and be safe. 





SWINE ERYSIPELAS 
PREVENTION IMPORTANT 


Erysipelas takes a high toll among 
young and growing swine. Often break-— 
ing out suddenly in a herd, it can 
cause the death of many hogs before 
its symptoms are visible. The disease 
can sometimes be treated if a veteri- 
narian is called immediately. However, 
the best method of combating erysipelas 
is through vaccination. Fort Dodge 
Erysipelas Bacterin, administered by a 
veterinarian, protects against erysip— 
elas until hogs are ready for market. 
It contains only killed organisms, so 
there is no danger of contaminating 
the premises. 


Fort Dodge Products Are Dispensed Only By Veterinarians 


FORT DODGE LABORATORIES, INC. 


FORT DODGE, IOWA 
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They’re just what 
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For years, DeKalb has employed some of the 
most skilled scientists in the world to work at 
producing the greatest layer in the world. Many 
spokesmen for the poultry industry believe this 
goal has been achieved. But, even if this is so, 
technical genetic work will never cease at 
DeKalb, assuring top-notch, profit-making 
layers. 


DEKALB AGRICULTURAL ASS'N., INC., DEKALB, ILLINOIS 
Commercial Producers and Distributors of 
DeKalb Seed Corn, DeKalb Chix and DeKalb Hybrid Sorghum. 
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Dekalb tayer>: 


More than 300 DeKalb Associate Hatcheries are ready to serve 
poultrymen throughout the Nation. Call or see the one near- 


est you. Order DeKalb Chix Now for your next laying flock. 


A GREAT NAME BECAUSE OF GREAT RESULTS 





